Moscow
Russia

2005

COMMERCIAL PROPERTY MARKETS
Ob30OP PIHKA HEABVMPKIVMIMOCTI




THE RUSSIAN PROPERTY MARKETS MOSCOW, RUSSIA

TABLE OF CONTENTS
COAEP)XAHME

EXECUTIVE SUMMARY
BBEAEHUE

MACROECONOMICS
MAKPO3KOHOMMYECKUE MOKA3ATEJNIUN

OFFICE MARKET
ODUCHDIE MOMELLEHUNS

INVESTMENT MARKET
WHBECTULIMOHHbBIN PbIHOK

BUILDING CLASSIFICATION
KNACCUDPUKALINA 3AHUNA

TYPICAL COMMERCIAL REAL ESTATE MARKET TERMS
TUNOBbLIE KOMMEP4YECKUE YCJIOBUS

RETAIL MARKET
TOPrOBbIE MOMELLEHUA

INDUSTRIAL MARKET
CKJTAACKUE MOMELLEHUSA

INDICATIVE OFFICE BUILDINGS
HEKOTOPbBIE KPYNHEMLUME OPUCHBIE 30AHUS

INDICATIVE SHOPPING MALLS AND INDUSTRIAL FACILITIES
HEKOTOPbLIE TOPITOBbIE U CKJIAACKUE KOMMJIEKCbI

NOBLE GIBBONS COMPANY OVERVIEW
UHPOPMALIUS O KOMIMAHUUN NOBLE GIBBONS




OB30P PbIHKA HEABMXXUMOCTU  MOCKBA, POCCHS BN OBLE

BBEAEHME ' h‘@ﬁé

B 2005 romy HO pOCCMIACKOM pblHKE HEABMXMMOCTM OXMAAETCS MPOAOSKeHWe AuHamuuHoro pocta. Cnycrs
NSTHOALATL JIET MOCAE MPUXOAA PbIHOYHOM SKOHOMMKM PbIHOK CTGN AOCTATOYHO MPO3PAYHLIM AJIS TOTO, YTOGHI
AEUCTBYIOLME M MOTEHLMANbHLIE YYACTHUKM MOTIM PACCMATPMBATL €MO HOPOBHE C OCHOBHBLIMM E€BPOMENCKMMM
pbiHKamu. Beicokme Temnbl pocta BBIT cospanu ocHoBy ans pocta 3QHSTOCTM M yBENMYEHMS PACMONArAEMOro
LOXOAd, KOTOPble SBASIOTCS OCHOBHOM [OBMXYLLEM CMSIOM CNPOCA BO BCEX CEKTOPAX PbIHKA KOMMEpPYeCKOM
HeaBXMMocTU. CHOXMBLLASICS CUTYALMSt B COYETAHMU C OTHOCHTENbHO BbICOKMMM MPErPAfAMM IS BXOXAEHMS HA
PLIHOK HEABMXMMOCTM onpepensiet GonbluMe BO3MOXHOCTM A MHBECTOPOB, AEBENONEPOB M OMNEPATOPOB,
cnocobHbix pabotate Ha MecTHoM peiHKe. Tengerumn 2005 roga 3actassaT apeHaaTopos npucnocabameatecs K
HEOBXOAMMOCTH YBENMYEHUS APEHAYEMbIX MNOLAAEN U 0BECNeYeHUIO KOHTPONS HOA PACXOAAMM.

Hecmotps Ha HekoTopble HeratueHble nonutuyeckue cobbitus 2004 ropa, ctpanosoi puck Poccun sHauutensHo
CHM3MICS, AOKA3ATENLCTBOM HYEro CHYXAT MPUCBOEHUE MHBECTULMOHHOTO PEMTUHIA CYBEPEHHOMY [ONArY,
oxwupaemoe scryrnenue B BTO, ycToiumBbIi npoduumt rocbiofkeTa 1 NoNoXMTENbHOE CAbAo TOProBoro Hanaxca.
CHuXeHMe PBLIHOYHOTO PUCKA MO3BOMSIET PACCMATPMBATE HEABUXMMOCTb KAK OBbLIYHBIA KNACC MHBECTULMOHHbIX
OKTMBOB M OBMErYaeT NpoLecc NpUHATUS PELUEHUI OTHOCMTENBHO HEABMXMMOCTM KAK s BNOAENbLEB, TAK M Ans
apeHpatopos. [MOMMMO ynyuleHus MHBECTULMOHHOMO KAMMaTa, 6a30Bble NMAPAMETPbI PLIHKA HEABMUXMMOCTH
ocTaloTcsi BNaronpUsTHEIMKM BO BCeX cekTopax. Paclmperne 6u3HECa M yCTOWUYMBLIM MOTPEBUTENLCKMIA CrpoOC
06eCcneymBalOT BbICOKYIO MOTPEBHOCTE B OPUCHBIX, TOPTOBbIX M CKIOACKMX obbektax. B teuenne 2004 ropa
30MPALIMBAEMbIE APEHAHBIE CTABKM B OPUCHOM CEKTOpe nogHsauch Ha 8%, a pons cBOBOAHbIX MOMELLEHMI B
OPpUCHOM M TOPrOBOM CEKTOPAX AOCTMIIA MPAKTUYECKM HYNEBOTO YPOBHS B HAubonee MpPMBAEKATENbHbIX
cybcermeHTax peiHka. OAHAKO BOMPOC O TOM, CKOJILKO ELUe NPOMIUTCS 3TA CUTYALMS HA PbIHKE, OCTAETCS OTKPbITHIM.

Mocksa sBnsietcs cambim KpyrHeiM ropofom Eeponsl, a Poccus — ee camoit bonbluoi ctpaHoit. B ceasun ¢ atum
KPYMHEMLIME UrPOKM PbIHKA HEABMXMMOCTH YTBEPXKAQIOT, YTO PbIHOK MPOAOIXMT PACTU M COCTABMUT KOHKYPEHLMIO
pbiHKaM Hegsuxumoctv JloHgoHa u [Napuxa, He roeops yxe o pbiHKOX cTpaH BoctouHoi Esponsl v apyrux
pa3BMUBAIOLLMXCS CTPAH. HepasHo BbinyLweHHbIH oTyeT «HoBble TeHaeHUMM pbiHKa HeggmxmmocTn© — Espona 2005»
cTaBuT MockBy Ha 2-e MECTO Mo NPUBNEKATENBHOCTH MHBECTULMIA B CTpOoUTENLCTBO B EBpONe, oTMeyas HepgocTaTok
OKTMBOB KIACCA «A» B KAXAOM CErMEHTE PbIHKA KOMMEPYECKOM HEABMXMMOCTM M BLICOKMIA CMPOC HA MMEIoLMECs
06BLEKTHI.

BosspatlueHue K pbIHOYHOMY PABHOBECHMIO B CPEAHECPOYHOM MEPCMEKTMBE MPU COXPUHEHUM APEHAHBIX CTABOK HA
BEPXHEN rPaHMLE 3ACTABMT BROAENbLEB HEABMXMMOCTU W [IEBENONEPOB YYNUTLIBATL JONFOCPOYHbIE MOCHEACTBMS
peleHuit, kotopele ByayT npuusTel B 2005 rogy. AHanornyHbiM 06pa3om NOTPebUTENU PLIHKA HEABUXMMOCTM MPH
MPUHATUM peLLEHNit 06 apeHfe BOMXKHbI UCCIEA0BATL BO3MOXHOCTb YBENMYEHUS APEHAYEMbIX MIOWAAENA U CHUKEHMS
QPEHOHOM CTABKM C TeM, YTOBbI M36EXATb 3AKIIOHEHHS CAENOK HA MUKE LIEH.

HecMmoTps Ha BClo NpMBIEKATENBHOCTb PIHKA, BONPOC O GOPME YYACTUS OCTAETCS OHWMM M3 CAMbIX BAXKHBIX. [
TeX, Y KOrO HeABMXMMOCTb SIBIISIETCS OCHOBHbIM GU3HECOM, OTBET NIEXMT B CPAUBHEHMM BO3MOXHOCTH MHBECTUPOBAHMS
B POCCHICKMI PbIHOK (C y4ETOM BCEX PUCKOB) C BO3MOXHOCTBIO MHBECTUPOBAHMS B PbIHKM APYTUX CTPAH. MHBECTOpI,
HALENEHHbIE HA BbICOKYIO JOXOAHOCTb, BYAYT MCMbITHIBATL HEOOXOAMMOCTb B BbIPABOTKE MHBECTULMOHHOM CTPATETMM
B 30BMCMMOCTM OT CEKTOPA PbIHKA HEBUXMUMOCTM, YPOBHSI PUCKA M LOXOAHOCTM.

[ns Tex, KTO PACCMATPMBAET PLIHOK HEABMXMMOCTM KOK 3ATPATHYIO 4OCTb OCHOBHOTO BuM3Heca, oteeTom byaet
pa3paboTKa CTPATETMM, OCHOBAHHOM HA MPUBEAEHHBIX AAsiee 0630PAX M MPOrHO3AX PLIHKOB OPUCHOMN, TOPTOBOW,
MPOMBILLNEHHOM HELBUXMMOCTU M PbIHKA MHBECTULMIA C LENbIO BbIPABOTKM MOAXOAA MO YMPABIEHMIO STUMM
3aTpatamu b6e3 HaHeceHus ywepba nHppacTpyktype, obecneumsatolwein poct ocHosHoro 6usHeca. OcHoBoit ans
BLIPABOTKM CTPATErMK PaBOThl HA PbIHKE M YNPOBNEHWS AKTUBAMM MOXET CTATb OMbIT SKCMEPTOB MO YNPABIEHUIO
HEABMKMMOCTBIO M OKA3CHMIO KOHCYSIbTALMOHHBIX YCIyr, MPUMOBPETEHHbINH B NPOLECCe CTAHOBEHUS POCCUMICKOTO
PbIHKQ.

© January 2005 by Urban Land Institute and PricewaterhouseCoopers LLP
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EXECUTIVE SUMMARY ) SN

The real estate markets in Russia will continue to dynamically evolve in 2005. Fifteen years after the advent of
a market economy, adequate transparency has developed allowing market participants as well as potential entrants
to recognize real estate fundamentals that compare favorably to other European markets. High GDP growth rates
have provided a firm foundation for job growth and increases in disposable income, proven to be primary drivers of
demand in all sectors of the commercial real estate market. This environment coupled with relatively high barriers to
entry portend a market with outstanding opportunities for investors, developers and operators capable of executing
in the local environment. For occupiers, 2005 will again prove a challenge to accommodate growth while managing
costs.

Notwithstanding disconcerting political events well publicized in 2004, country risk has reduced as signaled by the
across-the-board investment grade rating of sovereign debt, sustained fiscal and trade surpluses and pending WTO
entry. As market risk continues to normalize, real estate decision-making for both providers and end users of space
can be performed on real estate as a traditional asset class. Apart from an overall improvement in the investment cli-
mate, real estate fundamentals remain strong across all sectors. Expansion of businesses and strong consumer
demand continue to fuel occupier appetite for office, retail, and industrial assets. With asking rents in the office sec-
tor moving upward 8 % over the course of 2004, and office and retail vacancy rates falling below frictional levels in
the most desirable sub-markets, the question remains how much more can the market bear.

With Moscow representing Europe's largest city and Russia its largest country, market bulls contend that it will expand
to rival those based in London and Paris more so than it peers in Eastern Europe and other emerging market
economies. In fact, the recently released “Emerging Trends in Real Estate®© - Europe 2005” ranks Moscow as the sec-
ond-best development market in all of Europe characterizing it as undersupplied in terms of grade-A assets in every
real estate sector; what little there is to buy being subject to intense competitive bidding.

For providers of real estate, a return to market equilibrium in the mid term, albeit at the high end of the global range,
will challenge property owners and developers to consider the long-term affect of decisions made in 2005. Likewise,
consumers of real estate will be confronted with a strategic opportunity to build into their lease commitments flexibili-
ty to accommodate growth and to adjust pricing to avoid overshooting the recent increases in rates.

And so it is with all good things, the question at hand is how to participate. For those to whom real estate is a core
business, the answer is to compare the risk-adjusted opportunity costs with investing in Russia versus investment else-
where. Investors looking for yield will continue to face the challenge of establishing investment strategies across the
real estate sectors and risk/return spectrum.

For those to whom real estate is only a cost of doing business, the answer is to develop a strategy which takes into
account the following reports on the office, retail, industrial and investment markets along with other trustworthy pro-
jections to create a strategic facility planning approach to manage costs without limiting the infrastructure from which
their core business must grow. The common resource available to develop and manage appropriate market and asset
strategies is locally based real estate management and advisory that has also come of age with the maturing of the
Russian market.

© January 2005 by Urban Land Institute and PricewaterhouseCoopers LLP
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MAKPO3KOHOMMWYECKUE MOKA3SATENU Qsl\ié

Bnaropaps a¢dekTBHON BIOAXETHON NOMUTUKE NMPABMTENLCTBA M MPOAOIXAIOWEMYCS NPUTOKY HEPTELOIAPOR B
2004 ropy B poccuifcKoit SKOHOMKKe HaBMO[ANCS CTABUMbHBIA SKOHOMMYECKMIM POCT. [lonoxuTenbHble canbao
Toprosoro 6anaHca u 6ioaxeta, poct BBIl, cHuxeHMe nokasaTener BHeWHero [OATA M CO3AAHME
CTABUNU3ALMOHHOTO POHAA MOCTYKMIM MPUYMHOM MOBLILLEHMS KPEAUTHOTO PerTHHIA Poccum fo MHBECTULMOHHOTO.

Bcnen 3a pocrom BBl 8 2003 rogy, coctaemewmm 7,3%, poct poceuitckoro BBl 8 2004 rogy okasancs sbiwe
nporHoanpyemoro (5.9%) u coctasun 6.8%. OcHOBHOM 5KOHOMMYECKOI 304a4e NPABKUTENbCTBA BbiNa M ocTaeTcs
AMBEPCUPUKALMS SKOHOMUKHM, CUIbHO 3aBMCsALLEN OT chipbesoi 6asbl. CornacHo xypHany Forbes, noutn 40% wn3
200 kpymnHeWLMX YACTHIX POCCMMCKMX KOMMAHMI OTHOCSTCS K Cepe ycryr M TOProenu. Takasi TEHAEHLMS FOBOPUT
0 pacmpeHnn cdepbl SKOHOMUYECKOTO POCTA B MOJb3Y CEKTOPA YCAYT.

OKOHOMMYECKUE NMOKA3ATENN 2005

MPOrHo3

Poct BBI (% k npegsbiaywemy rogy) b , , g b 5,8%
MpombiwneHHsiit pocT (% k npeabiaylwemy rogy) , . , , b 4,7%
BantotHuiit kypc RUB/US$ 29,0
3onotoeanioTHbie pesepebl (USD, mapa. gon. CLLA) . 158,0
Toprosbiit 6anaxc, mnpa. gon. CLUA 73,0

Mudnsaums (% k npeabigywemy rogy) 9,0

Werounmk: locKomCrat Poceun, Munncrepctso dunancos Poccun, Morgan Stanley

GDP GROWTH
POCT BBN

2001 2002 2003 2004e 2005f
OLieHKa nporHo3

Percent (yoy), % B roa

Source: State Statistics Commitiee
Ucrounnk: focKomCrar Pocewm
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MACROECONOMICS g CIIIONR

The Russian government's budget discipline and an on-going inflow of petrodollars continued to fuel strong macro-
economic growth in 2004. Fiscal and current account surplus, robust GDP growth, decrease in external debt as per-
centage of GDP, and creation of a stabilization fund has been recognized by the three major credit rating agencies
in the form of investment grade rating.

Following 7.3% growth in 2003, the Russian economy exceeded estimates and achieve greater than anticipated
growth in 2004. The average GDP growth estimate is 6.8%, surpassing the 5.9% growth predicted at the beginning
of 2004. A key government challenge remains diversification of an economy still reliant on raw materials. According
to Forbes magazine, nearly 40% of Russia's largest 200 private companies are now service and trading firms, sug-
gesting that the service sector is making headway relative to traditional industries like oil and metals.

ECONOMIC INDICATORS

GDP Growth (yoy)

Industrial Production Growth (yoy)

Exchange rate RUB/US$, period average

Gross International Reserves (USD, billion, end period)
Trade Balance, US$ billion

Inflation (yoy)

Source: State Stafistics Committee, Ministry of Finance, Morgan Stanley

CONSUMER PRIGE INFLATION
NHonAUua

%

2001 2002 2003 2004 2005f
MpOrHo3

o B~ O

Source: State Statistics Committee
WUcrounmk: TocKomCrar Pocemm
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MAKPO3KOHOMMW4YECKUE NMOKASATEJIN

[pyrue BaxHble NOKA3ATENH, OTPAXAIOLME SKOHOMUYECKYIO CTABUIBHOCTb, BKIIOYAIOT NOBbILLIEHWE Kypca py6nsi no
otHoweHuio K gonnapy CLUA u cratyc Poccun kak cTpaHbl-kpeauTopa.

B Hosbpe 2004 u aueape 2005 ropa mexayHapogHbie peirtuHrossie arentctaa Fitch u Standard & Poor nogranu
KpeauTHbIN peiTuHr Poccun o uHeecTuumonHoro. Bnepssie Poccus nonyumnna MHBECTULMOHHBIN PEMTUHT OT Tpex
KPYMHEMLLMX MEXAYHAPOAHBIX AreHTCTB. YAyUlleHne SKOHOMMYECKOM CUTYALMH, O TAKXE NOKA3ATEeNei COOTHOLLEHMS
ponra v BB, BHeLHE  NMKBUAHOCTM M MeXAYHAPOAHbIX pesepsos LlenTpanbHoro 6aHka nepesecunu nonutMyeckue
PUCKM.

PenTuHr Moody’s Fitch Standard & Poor’s

HonrocpouHbiit Baa3 / ctabunbHbii BB+ / cTabunbHbli BBB- / cTabunbHbIA peiTUHT
PENTUHT

Harta npuceoerus Okrabpb 2003 Hoa6ps 2004 Susapb 2005

MHBECTULMOHHBIN MHBECTULMOHHBIM MHBECTULMOHHBIN

MoebiweHme MHBECTULMOHHOTO pef;ITI/IHFCI, a TAKXe OKTMBHOE pA3BUTUE PA3JIMYHBLIX OTpGCJ'Ielji pOCCMI;ICKOFI

5KOHOMMKM MOCIYXAT MPUYUHOM YBESIMHYEHMUS MPSMBIX MHOCTPOHHBIX MHBECTULMM, HECMOTPS HO O3aBOYEHHOCTb
NPaBMTenbCTBa 3¢ HEKTUBHOCTBIO SKOHOMUYECKMX PEGOPM.
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MACROECONOMICS A i\lé

Other macroeconomic indicators reflecting fiscal and monetary stability include the ruble's appreciation against the
dollar and Russia's status as a net creditor nation.

In November 2004 and January 2005, Fitch and Standard & Poor's respectively raised Russia's foreign currency
credit rating to Investment grade. It is the first time Russia has received investment grade ratings from all three major
rating services. The improving economic positions in respect to debt to GDP ratio, external liquidity, and internation-
al reserves of the Central Bank have outweighed the perception of an increase in political risk.

Sovereign rating Moody’s Fitch Standard & Poor’s

Long Term Rating Baa3 / Stable BB+ / Stable BBB- / Stable

Date of Issue October '03 November '04 January '05

Investment Grade Investment Grade Investment Grade

Investment grade ratings and specific sector interest should help Russia attract increasing amounts of FDI despite con-
cern about the government's commitment to reform.
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OPUCHDLIE NOMELLEHUSA I. , n‘ Qsl\lé

PeiHOK oducHbIX NoMeLeHMit Mockebl TPOAOMXAET COBEPLIEHCTBOBATLCS, NPUMOBpeTas YepTsl CHOPMUPOBABLLETOCS
1 NPO3payHOro pbiHka. OcHoBHbIM cobbiTem Ha pbiHke B 2004 rogy ctan pekopaHbiit 06beM 3aKIIOYEHHBIX CAENOK,
KOTOPbIM 3HAYUTENBHO Onepexan obbem HOBOTO NPeAsoXeHus. Beray TaKoro cCooTHOLWEHMS CNpoca 1 NpeanoxeHus
pons cBobOAHBIX MOWAAEN B 30AHMAX Knaccad A JOCTUINA MOYTU HYNEBOro YPOBHS, O CPEAHMI YpOBEHb
3aNPALIMBAEMBIX APEHAHBIX CTABOK B 3TOoM cybcermenTe Bbipoc Ha 8% B Teyewue roga. B ceasu ¢ HegocTtatkom
NPesIoXeHUs APEHAATOPbI BbiiM BbIHYXAEHb MOANUCLIBATL MPEABOPUTENbHBIE AOTOBOPLI APEHAbl HA Jyylue
opuCHbIE 3ACAHMS 30[0MTO OO OKOHYAHMS MX cTpouTenbcTBa. B Teyenne 2004 ropa 6bimo obbsBneHo o
3HOYUTENBHOM KONMYECTBE 30KIOYEHHBIX TPEABAPHTENbHLIX LOrOBOPOB aepHAabl v kynau/npogaxu. K konuy 2004
roaa Ha 40% ot 290 000 ke.m oducHbIX nnowanen knacca A, 30sBMEHHbIX K BBOAY B SKCMIYyATALMIO B TEYEHME
2005 ropa, 6K NOANMCAHBI NPEABAPHUTENbHbIE 4OTOBOPLI APEHAB! M Kynnu,/NPOAaXHM.

Mepsoe, 17-3taxHoe, 3paHue komnnekca «bawns Ha HabepexHoi», feBenonepom KOTOPOro SBASETCS KPYNHAs
crpoutensHas komnanus DHKA, 6bi10 NOAHOCTBIO CAQHO B apeHAY A0 OKOHYAHMS €ro CTPOMUTENLCTBA B 4 KBApTANe
2004 ropa. «bawHs Ha HabepexHoi» cTana nepsbIM 3aaHUEM, MOCTPOEHHBIM B pamKax npoekta «Mockea-Cutms.
«Mockea-Cutn», obwas cTtoumocTs koToporo oueHueaetcs B $12 mnpp., cTaHeT abCOMIOTHO HOBBIM AENOBbIM
PAMOHOM ropoaa, rae B Gamxaiiume rogsl HA 2,5 MNH. KBAAPATHBIX METPOB PA3MECTATCS ObUCHbIE, TOProBbIE M
xunble nomewerns. B 2004 rogy oTmeuancs BLICOKMIt CMPOC U HA APYrHe BbICOKOKOYECTBEHHbIE OOBLEKTEI HOBOTO
MOKOMNEHMs, K YNCNy KOTOPLIX OTHOCsTCA nepsas dbasa busHec-uentpa «Kpeinatckue xonmei», Amber Plaza, Capital
Tower, Hoeunckuin, 31.

NPEQJIOXXEHUE

B 2004 roay B Mockse 6bino seegero B akcnnyaraumio okono 550 000 ke.m opucHbix nnowagen knacca A u B,
4YTO 3HAYMTENBHO HKXE NPOrHO3MPYyeMoro paHee obbema Hosoro ctpoutensctsa. OducHbie nomeleHus knacca A
coctaeuam okono 32% ot obwero obvema Hosoro ctpoutensctea (unun 190 000 ks.m).

B yncno Hambonee 3HAYMMBIX OBBEKTOB BXOOST:

Knacc A Knacc B

BawHs Ha HabepexHon, 3panne A Asponopt BLL (11 200 ke.m)

(18 800 ks.Mm) Hepbenesckas, 7 (22 700 ke.m)
Capital Tower (11 300 ke.m) Hosopanunosckuit Jom (14 200 ke.m)
Jlernon | (30 600 ke.m) ko Odwmc (14 000 ke.m)

Kantpu Mapk bL, (16 000 ke.m) Yeppw Taysp (45 000 ke.m)
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OFFICE MARKET n‘ Bl\ié

Moscow's office market continues to progress toward a more transparent, mature market. 2004 market fundamen-
tals are highlighted by a record level of gross absorption of 825,000 sqm, which far outstripped new supply. Given
the tight supply/demand dynamics, vacancy tightened below frictional levels in the Class A submarket as its average
asking rental rents increased approximately eight percent over the course of the year. Given the lack of supply, occu-
piers have been increasingly compelled to commit to space well before completion for the highest quality projects.
Pre-leasing and pre-sales dominated the headlines during the year. By the end of 2004, approximately 40% of the
total 290,000 sgm of Class A space forecast for 2005 delivery had been pre-committed by tenants or

owner-occu piers.

On the supply side, the delivery of the 17-story first phase of Enka's (Turkey) Naberezhnaya Tower in the Moskva-
City project was completed in Q4,2004, fully pre-let. This represents the first delivery in a $12 billion project that will
create an entirely new business district with its planned 2.5 million square meters of office, retail and residential space
to be developed over the next decade. Other high quality projects such as the first phase of Krylatskoye Hills subur-
ban office park, Amber Plaza, Capital Tower, and Novinsky 31 were all well received by the market, indicative of a
new generation of high quality office stock.

SUPPLY

Lagging market expectations, approximately 550,000 sqm of Class A and B office premises was delivered to the
market in 2004. Of that amount, approximately 190,000 sqm (32%) was Class A.

Notable new deliveries included:

Class A Class B

Naberezhnaya Tower, Bldg A (18,800 sqm) Aeroport Business Center (11,200 sqm)
Capital Tower (11,300 sgm) Derbenovskaya 7 (22,700 sqm)
Legion | (30,600 sgqm) Novodanilovsky Dom (14,200 sqm)
Country Park (16,000 sqm) Eco Office (14,000 sqm)

Cherry Tower (45,000 sqm)

CLASS A RENTABLE OFFIGE STOCK
NPEANOXEHUE O®UCHBIX MIOLLAREN KIACCGA A

1,400,000 million sqm / MaH. Ke.m
1,200,000
1,000,000

800,000

600,000

400,000
200,000
O — —

2001 2002 2003 2005f
NporHo3

Source: Noble Gibbons
WUctourmk: Noble Gibbons




OB30P PbIHKA HEABV)XWMOCTU  MOCKBA, POCCHS NOBLE

O®UCHbIE MOMELLEHUS gy GO

OgpHoit 13 BaxHbIX TeHaeHuui Ha poiHke B 2004 rogy ctano yeenuuyeHue JONM HOBOTO CTPOMTENLCTBA B 30HE 30
npeaenamu Cagosoro Konbua.

PACNPEAENEHUE OPUCHbIX MJIOLLAAEN KJIACCA A MO 30HAM MOCKBbI
CLASS A DISTRIBUTION - GEOGRAPHIC SUBMARKET

PRE-2004 STOCK 2004 NEW DELIVERIES
OBbEM NPEAJIOXEHWSA 10 2004 TOAA HOBOE CTPOUTENbLCTBO B 2004 rofy

I CBD>3rd RING ROAD - 26% I CBD>3rd RING ROAD - 38%
I CBD - 74% LIEHTPANbHBIV IENOBOV LIEHTPAJIbHbI1 IENOBOV
B MPEAENAX OKPYISTTK - 26% B CBD - 39% OKPYI>TTK - 38%
LIEHTPATIbHOTO B NPELENAX

gig%?rgw LEHTPATbHOO
- 74% [ENOBOO
DECENTRALIZED - 0% OKPYTA - 39%
B VIATTEHIN

OT LIEHTPA - 0%

DECENTRALIZED - 23%
B YOANEHWN OT LIEHTPA - 23%

2005 DELIVERY PROJECTIONS
NPOrHO3WPYEMbIH OBBEM HOBOI0 CTPOUTENBLCTBA B 2005 roy

I CBD>3rd RING ROAD - 21%
LIEHTPATbHb IV ENOBO
H CBD - 60% OKPYI>TTK - 21%
B MPEAENAX

LIEHTPANBHOTO
[ENOBOro
OKPVTA - 60%

DECENTRALIZED - 19%
B YOANEHWN
OT LIEHTPA - 19%

Oxupaetcs, yto B 2005 ropy 6yner BeegeHos akcnnyataumio okono 290 000 kB.M HOBbIX OPMCHBIX Nowanen
knacca A. Hanbonee 3HQUMMBIMKM TPOEKTAMM SIBASIOTCS:

3paHue Mnowappb, MporHo3upyemas
KB.M [arta BBoga B
aKcnnyaTaumio

Central City Tower 1 ksapran
Banuyr Mnasa 1 ksapran
Busnec-Mapk «Kpbinatckue Xonmbl» (dasbi 1-4) Tksaptan — 4 ksapran
Capital Plaza 2 ksaptan
BawHa Ha HabepexHoit, ctp. B 4 xsapran
Aspopa bustec MNMapk Paza 2 4 xsapran

lMNnanMpyemblit 06beM HOBOTO CTPOTENLCTBA OPMCHbIX 3aaHuit knacca B B 2005 rogy cocrasnset okono 400 000 ka.m.
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One of the most important supply trends of 2004 is the geographic dispersion of new deliveries outside the Garden
Ring and beyond.

Approximately 290,000 sqm of rentable Class A office stock is scheduled to be state commissioned in 2005.
Key projects include:

Project Projected Delivery,
2005

Central City Tower

Balchug Plaza

Krylatsky Hills (Phases 1-4)
Capital Plaza

Naberezhnaya Tower, Building B
Avrora Business Park, Phase 2

The Class B supply pipeline is scheduled to deliver approximately 400,000 sgm in 2005.

o s :Zii::j

j ARERRLN

[

Capital Plaza
Kanurtan MNnasa
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in association witl

CNMPOC U OBBEM 3AKJTIOYEHHbIX CAEJIOK

CoBokyrHbI 06beM caenok Ha 3aanus knacca A u B, sakntouentsix B 2004 rogy, cocrasnsiet okono 825 000 ka.m.

Haunbonee sHaunmmbimm CAENKaMM MO apeHae ABNatoTCA:

Class A

(LT i |I|I||

Naberezhnaya Tower, Bldg A
(18,800 sqm)

Bawns Ha HabepexHoit 3paHne A
(18 800 ks.m)

IBM - 6,000 sqm, GE - 2,000 sqm,
Eli Lilly - 1,500 sqm, Nortel - 2,000 sqm

Krylatsky Hills - 4 phases (58,000 sqm) Novinsky, 31 (36,000 sqm office)

“Kpbinatckne Xonmer”, 4 dasbl (58 000 ke.m)
Intel - 10,000 sqm, Microsoft - 6,000 sqm

Hosurckuit 6-p, 31 (odbucHas nnowaas - 36 000 ke.m)
Shell - 5,000 sqm, Exxon - 3,300 sqm

Amber Plozu (8 (0]0]0} sqm)

Ambep Mnaza (8 000 ka.m)
ING Bank - 5,000 sqm, Ove Arup - 600 sqm
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ABSORPTION AND DEMAND

In 2004 gross absorption in Class A and B accounted for approximately 825,000 sqm. Notable lease transactions
included:

Class A

World Trade Center Il (31,000 sgm)

LMT daza Il (31 000 ke.m)
Gazprom - 5,000 sqm, Sonet - 2,000 sqm, RAO UES - 2,500 sqm, Zepter - 1,000 sqm CCIp“CIl Tewer ( 11.300 sqm)
’

Kanuran Taysp (11 300 kB.Mm)
Samsung - 2,900 sqm, ConocoPhillips - 1,600 sqm

Class B

im0 g e
-t oot |

t

i,

;"'h-. s
Derbenevskaya, 7 (22,700 sgm office)

Hepberesckas, 7 (odbucHas nnowaas - 22 700 ke.m)
MTS - 8,000 sqm, Renaissance Insurance - 4,500 sqm

Aeroport Business Center (11,200 sqm)

Busnec-uentp “Asponopt” (11 200 ke.m)
GlavProdukt - 1,900 sqm, Industrial Sberegatelny Bank - 2,000 sqm
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e Tpetn or obwero obbema coenok BbiM 3aKOYEHbl HO 3[AHMS, pacnonoxeHHsie 3a npegenamu Cagosoro
KOMbLid, YTO COOTBETCTBYET AGHHBIM MO PACMPEAENEHMIO CTPOMTENLCTBA HOBLIX 3AAHMIK Knacca A no parMoHam
ropoad. 7o OObICHAETCS CNOXHOCTAMM B MOWMCKE HOBbIX YYOACTKOB MOJ CTPOMTENLCTBO B LEHTPE TFOPOAJ,
TPAHCMOPTHOM 3ArPY>XEHHOCTBIO M, COOTBETCTBEHHO, CTPOMTENLCTBOM OpUCHBIX 3AAHMIA kinacca A 3a npepenamu
LLeHTPA rOpPOAQ, B SMMUTHBIX XMIbIX PAXOHAX.

B cBsi3M C BHICOKMMM TEMNAMM POCTA KOMMOHMHM, O TAKXE MCTEKAIOLWMMM CPOKAMM LOFOBOPOB GPEHAbI, Mbl OXMAAEM,
yto B 2005 rogy cnpoc 6yaeT no-npexHeMy onepexatb NPefnoxXeHue.

OCHOBHbIE MOKASATEJIU PbIHKA O®UCHbIX MOMELLEHWUIA B 2004 roAy:

MNpengaputensHble gorosopsl apeHasl coctasunmu 15% Bcex caenok

Cpenku Kynnu-npoaaxu coctaeunu npubnuautensio 30% ot cookynHoro obbema caenok

Heckonbko KpymnHbIX POCCUICKMX XONAMHIOB NPUOBPENU KpynHble 0pucHble 0BBEKTbI MoK COBCTBEHHbIE HYXAbI:
NP Kanutan - Toko Tower; CUBYP - yn. Kpxuxarosckoro, 16; Peco lapantus — HaropHbiit npoesa, 6
Cpenkun no nomeleHusm knacca B cocrasunu okono 57% ot cosokynHoro obbema caenok

Hons poceuitcknx komnanmit coctaensiet 70% ot obLuero KoNMYeCTBA 3AKMOYEHHBIX CAENOK,

a Aonst MHOCTPaHHBIX kKomnanui — 30%

CLASS A & B GROSS ABSORPTION DISTRIBUTION - 2004
PACNPEAENEHUE 3AKITHOYEHHBIX GAENOK (3AAHUA KITACCA A U B)
N0 30HAM MOCKBbI B 2004 roy

Il CBD>3rd RING ROAD - 36%
LEHTPANbHBI AENOBOW
OKPYI>TTK - 36%

[N CBD - 33%
B MPEAENAX
LIEHTPAJIbHOTO
[EJI0BOro
OKPYTA - 33%

DECENTRALIZED - 31%
B YOATTEHWW OT LIEHTPA - 31%

Source: Noble Gibbons
crounmk: Noble Gibbons

AONS CBOBOAHbIX MJIOLWAAEN

B reyenne 2004 ropa ponst cBo60AHBIX NOMELLEHMI Kiiacca A MPOAONKANA CHUXATLCS B CBSI3M C BBICOKMM YPOBHEM
Cnpoca, KOTOPbIM NpeBbiwan npeanoxexue. Jons cBobOAHbIX NNOWAAeH B 3AAHUAX AAHHOO KIACCA COKPATUNACH C
5% po 3%, a B 3panunax knacca Al u A2 panHbIM nokasatens 6bin ewe Huxe. Jdons csobopHbix nnowagen B
nomelueHusx knacca B takxe cHuasmnacs u coctasmna okono 10% (8 2003 rogy ona coctasnana 15%). MpuHnmas
BO BHMMOHME YBENMYEHME HOBOTO MPEMIOXEHMUS BbICOKOKNACCHbIX opucHbix mnowager B 2005 ropy, a Takxke
TEHOEHUMIO K Nepeesfly KOMMAHUK B 30HMS Gonee BbICOKOrO KAYECTBA, Mbl MPOTHO3WMPYEM YBeNMYeHue Aonu
cBOBOAHBIX MIOWOAEN B MOMELLEHMUAX KNacca B HM3koro kavectsa. B uenom Ha pbiHke BO3ZMOXHO He3HAYUTENbHOE
NoBbILEHWE JONM CBOBOAHBIX MNOLWAAEN B 3aaHusx knacca A. [LaHHbIN NOKA3aTeNb OCTAHETCS NO-MPEXHEMY HU3KUM
Ha 3gaHus knacca AT n A2,
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As shown in the chart at the left, the geographical distribution of absorption shows that two-thirds of the activity took
place outside the Garden Ring, corresponding to Class A geographical supply trends noted earlier in this report. This
is indicative of the difficulty of executing new construction in the city center, growing traffic congestion, and the result-
ing migration to high quality office space closer to executive housing stock.

Due to strong corporate growth, robust hiring levels and upcoming lease expirations we forecast gross absorption will
again outpace supply in 2005.

HIGHLIGHTS FROM THE OFFICE MARKET IN 2004 INCLUDE:

Preleases accounted for 15% of transactions

Purchases accounted for 30% of gross absorption

Several large holding companies purchased buildings as end-users: IFD Capital - Toko Tower;
SIBUR - 16 Krzhizhanovskogo St.; Reso Garantia - 6 Nagorny Proezd

Class B space accounted for 57% of all transactions

Share of transactions among Russian and Multinational companies was 70% to 30%, respectively

CLASS A & B DELIVERY AND GROSS ABSORPTION
HOBOE CTPOUTENILCTBO U ObLYMN OBBEM 3AKITHYEHHBIX CLENOK
B 3[1AHUAX KNIACCAA U B

900000 sqm, KB.M
800000
700000
600000
500000
400000
300000
200000
100000

0 2003 2004 2005f

Delivery (rentable sqm) Gross Absorption NMPOrHo3
. HoBoe CTpouTenscTBO . 06Lwmit 06bem

(apetayemas nnowiap) 3aKJTH04EHHbIX CAESOK

Source: Noble Gibbons
WUctourmk: Noble Gibbons

VACANCY RATES

Class A vacancy rates tightened further in 2004 due to continued strong demand that outpaced the increase in sup-
ply. Vacancy in this sector fell from approximately 5% to 3%, with rates even lower in the top segments of the market
(A1, A2). Vacancy rates for Class B stock also tightened in 2004 to approximately 10% from 15%. Based on the
predominance of high quality new supply expected in 2005 and continued occupier migration to better space, we
expect vacancy rates to rise for poorer quality Class B stock while remaining low for Class A1 and A2 buildings.
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APEHOHBIE CTABKU

B 2004 romy cpefHue 3anpawuBOEMble APEHAHbIE CTABKM HA OQMCHble miowaaM knacca A coctaeunu
npubnuautensio $650/ke.m/ron (Bkniouas onepauponnbie pacxoas, 6es ydeta HIOC). K konuy 2004 roma
CpefH1e 3anpaLIMBAEMbIE APEHOHbIE CTABKM HA OducHble nnowaan knacca A nosbicunmce Ha 8% M coctasunm
$675/xe.m/ron (Bkniouas skcnnyataumoHHsie pacxoasl, 6es ydeta HOC). PeanbHbiit yposeHb apeHaHbIX CTABOK
3HOYUTENBHO BAPLUPYETCS B 30BUCMMOCTM OT LLENOro psad GaKkTopoB, B YOCTHOCTM, APEHAYEMON MAOLLAAM, CPOKA
OpEeHAbl, BPEMEHM MOAMMCAHMS [OTOBOPA M T.A. B CBA3M C MPOrHO3MPYEMbIM BLICOKMM YPOBHEM crmpoca M
HefoCTaTOuHbIM pocTom npeanoxerns, B 2005 rogy oxmpaeTcss pocT cpeaHMX 3anpallMBAEMbIX APEHAHbIX CTABOK
Ha oducHble nomelerus knacca A, Kpome toro, 8 2004 rogy npon3oLno noBbileHME LEH HA CTASb, LEMEHT M
cTpouTensHoe OBOPYAOBAHME, WM BNOAENbLb 3AAHWIA CTPEMSTC KOMMNEHCMPOBATL BO3POCLUME PACXOfb MyTEM
YBENNYEHUS APEHLbIX CTABOK.

3anpalwmeaemsie LeHbl NPOAaXK Ha oducHbie nomellenmns B 2004 rogy Takxe Bbipocnn npubamautensHo Ha 15%.
CermeHT pblHKO NOMeLLeHUi Knacca B no-npexHemy xapakTepuayeTtcs WMPOKUM OMANA30HOM APEHAHbBIX CTABOK.
3anpawmreaembie BNOAENbLAMM ApeHaHble CTABKM (BKIOUas onepaunorHbie pacxoasl, 6es yseta HOC) cocrasnaior
$400-$550/kB.M/TOA HO NOMeELLEHMS, PACMONOXEHHbIE BHYTPM MM B HenocpeacTseHHon 6namsoctn ot Canosoro
konbua, u $250-$450/ks.M/ron B yaaneHuu ot ueHTpa.

HISTORIC VACANCY RATES _
0514 CBOBOAHbIX MJIOLWALEN

Iy

2002 2003 2004 2005f

Class A Class B NpOrHo3
Knacc A Knacc B

Source: Noble Gibbons
crounmk: Noble Gibbons
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RENTAL LEVELS

The average asking rental rate (gross) for Class A offices during 2004 was approximately $650/sqm/year (inclu-
sive of operating expenses, exclusive of VAT). By the end of the year, average asking gross rents had moved upward
to approximately $675/sqm/year, representing an 8% increase over the year the course of the year. It is critical to
emphasize that actual rents vary significantly depending upon a myriad of factors including size of premises leased,
length of lease, timing of tenant commitment, etc. Due to expected high demand levels and moderate growth in new
supply, average asking rates are expected to increase incrementally over 2005 in the Class A sector. In addition to
market dynamics, developers have experienced upward pressure on construction costs, mainly in the prices of steel,
concrete, and equipment. Entering 2005, developers were seeking to pass these increasing costs on to tenants
through higher rents. Sales prices also increased approximately 15% on average during 2004.

A broad variance in rental prices continues to characterize the Class B sector. Gross asking rents (inclusive of oper-
ating expenses, exclusive of VAT) varied widely from $400-$550/sqm/year inside and around the Garden Ring and
$250-$450/sgm/year in decentralized locations.

AVERAGE ASKING GROSS OFFIGE RENTAL RATES
CPELAHAW YPOBEHb 3ANPALUMBAEMbIX APEH[IHbIX CTABOK

$/sqm/year, $/kB.m/rog

{1111}

2001 2002 2003 2004 2005f

Class A Class B NPOrHo3
Knacc A Knacc B

Source: Noble Gibbons
WUcrourmk: Noble Gibbons
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B 2004 ropy poccHitckiit pbIHOK HEBXMMOCTU MPOAOIIKAN OCTABATLCS B LIGHTPE BHUMOHMS MECT-
HbIX 1 MHOCTPAHHbIX MHBECTOPOB. MHOTME YACTHBIE MHBECTOPbI M KOMMOHMM, KOTOPbIE PAHEE He
PACCMATPMBAINM BO3MOXHOCTb MHBECTUPOBAHMS B Poccim, MpuHsinu cTpaTeriyeckoe peleHme o Bbi-
XOfie HA POCCUICKMIA PLIHOK HEABMKMUMOCTM M NOMYUMIM HEOBXOAMMBIE OLOBPEHMS HA BROXEHWE
KQnWTasna B AAHHbIA KNACC aKTMBOB. HoBble MIPOKM rOTOBbI KOHKYPMPOBATb C HYOCTHBIMM POCCHUIACKH-

| B S

MU MHBECTOPAMM U rno6anbHbIMM ¢0H,EI.CIMM, YXe 3AHABLIMMU CBOE MECTO HA 3TOM PbIHKE.

3a 2004 u nepebirt keaptan 2005 roga BOXOAHOCTE MO POCCUMMCKMM €BPOOBAMIALMSIM CHU3MNACH
¢ 7% 0o 6,1%, 4To OTpaXAeT NPOYHOCTb POCCUICKON DUHAHCOBOM CUCTEMDI, BHYLLMTENBHOE MO-
NIOXMTESNbHOE CAbAO MIATEXHOrO 6ANAHCA, TOProBbI NPOPUUMT U pocT pedepsos LlentpanbHoro
Banka, poctrHyswimx 128 munnnapaos gonnapos CLUA B Hauane 2005 roga. Yuutbisasi Hebonb-
LIOK Crpes No POCCUICKMM JOMTOBbIM 0BA3ATENLCTBAM, CPABHUMBIM C Tem, 4To HabmogaeTcst Ha Es-
PONENCKMX PBIHKAX HEABMXMMOCTH, BOXOAHOCTb OT BIOXKEHMI B POCCMICKYIO HEABUXMMOCTbL MPO-
[OMXAET NPUBNEKATb BHUMOHWE YYACTHMKOB PhIHKA KAnuTana Kak B Poccuu, Tak u 3a pybexom.

B 2004 ropy peiHOK AONMOBOro pUHAHCMPOBAHMS HEABUKMMOCTH MOMYHMIT 3HAUUTESNLHOE PA3BUTHE

B CBSI3M C TEM, 4YTO KPYMHEMLUME EBPOMECKME KOMMEPHECKHE UMOTEYHble BAHKM HAYANM AKTUBHBIM

MOMCK BO3MOXHOCTEMN BIOXEHMS HA PbIHKE HEMBMKMMOCTU. YCHNEHMEe KOHKYPEHLIMM BbI3BASIO CHU- Central City Tower
XeHME NMPOLIEHTHBIX CTABOK M IPYTMX PACXOA0B, ACCOLMMPYEMbIX C MOSyYeHUEM KpeauToB. Ynyulle-
HUE Xe YCNOBMI JONTOBOrO pMHAHCMPOBAHMS CAENANO PLIHOK HEABMXMMOCTH Bonee npueneka-
TeNbHBIM A15 GONbLLErO KONMYECTBA UHBECTOPOB.

Centpan Cutn Taysp

B cBSI3M C HEAOCTATKOM LIMPOKO PEKIAMUPYEMBIX MHBECTULIMOHHBIX OKTMBOB, KOJIMYECTBO CAENOK HA PbiHKE BbIIO HE3HAUUTENBHBIM.
[se kpynHble caenku B oprUCHOM cekTope Britouanu npopaxy bepautckoro Joma, pacnonoxerHoro psigom ¢ bonblumm Teatpom,
npopaxy spaHus «Centpan Cut Taysp», KynneHHOro Ha 3Tane CTPOWTESNLCTBA POCCUMICKMM GOHAOM MpsiMbix MHBeCTUUMA. bep-
nuHckni [lom, BocbMMaTaXHOE oducHo-Toprosoe aaanue, noctpoeqtHoe Hochtief AG 8 2002 rogy, rmasHbiMM apeHaaTopamm KoTo-
poro senstotcs Reuters u Alcatel, no coobuermsm, Geino nprobpeteHo komnaruer Eastern Property Holdings (EPH) sa 46 munauoros
ponnapos. [Mokynatenb ABASETCS OTKPLITOM AKLMOHEPHON KOMMOHMEN, 3APErMCTPUPOBAHHONM HA LBeHLapcKkon bupxe. MNpoaasuom
BbicTynun Hemeukuit Westdeutsche Immoblien Bank. Komnarus EPH takxe nprobpena 6nokupytowin 25-npoLeHTHbIN NakeT akumit
KOMMaHMKM MocMapT, poccuitckom onepaTope rnepMapKETOB.

Mpumepamu apyrux caenok sensiotcs ocyluectsnerHas komnanueit Noble Gibbons npopaxa kpynHoro yuactka semnu toprosomy
oneparopy 1 npuobpetetue hoHaom npsimbix MHeecTrupit 3 CHI yuactka 3emnu, Ha KOTOPOM paHee HOXOAMNACh rocTUHMLA MHTY-
pucT, ¢ uenbio ctpoutensctea otens Ritz Carlton. B koHue roga otens «Espona» B Cawkr-Tletepbypre 6bin npuobpeteH, no
coobuuermam, 3a 95 MunnunoHos gonnapos Eputarckim onepatopom Opuent-Dkenpece. B 2004 rogy psn 6onee menkux caenok He-
MHBECTULIMOHHOTO YPOBHS Bbint COBEPLUEH POHAAMM MPSIMbIX MHBECTULMM, HTO NOATBEPXKAAET MHTEPEC POCCUMCKOTO KANWUTANA K MHBE-
CTMLMOHHBIM BO3MOXHOCTAM B AOHHOM KSlacce aKTMBOB. Psip ApyrMx npeanoeHHbIX pbiHKY QKTMBOB HE HALLES NOKYNATesNs Mo Npuum-
He CTOMMOCTM M YCTIOBMSIM CTPYKTYPMPOBAHMS CAESKHM, HE OTBEUAIOLLMM TEKYLLMM PbIHOUHBIM OXMAAHMSIM.

Cpenku 2004 ropa SBASKIOTCS NPOAOIXEHUEM MHBECTULIMOHHOM OKTMBHOCTM, HOYGBLUENMCS HO PbIHKE B MPEabdyLuii rof, Koraa Bbinu
OCYLLECTBNEHbI NPOAAXA C OBPATHOM apeHaoi oduca komnakmuu Ericsson, nposeaertas npu yuactn Noble Gibbons, npoaaxa 6us-
Hec-LieHTpa Samsung, BLICTABAEHHOTO Ha pbiHOK nocne 3-x net Bnaaexus komnakmelt 3 CHI, u npoaaxa spaHua CSFB donay Fleming
Family & Partners.

B nononHeHue K AesITeNbHOCTU MEXAYHAPOAHbIX POHAOB, PA3BUTUE POCCHIICKOTO CEKTOPA OBbEAMHEHHBIX BIOXEHUI B HEABMXMUMOCTL

CTQHET, MO BCEM BUBMMOCTM, OfHMM M3 HaMBOMee BaXHbIX COBbITUM, MmesluMx mecto B 2004 ropy. TpuauaTb 3aKpbITbIX NAEBbIX MHBE-

cTuponHbIX doHpos (MPos) c obbemom uHBecTHLMI A0 30 MUAAMOHOB AOANAPOB KAXAbIM Bk MMBO 3apertcTPUPOBAHD, IMGO

HOXOAMNUCh B MPOLECCe perncTpaumu B TedeHmne road. OfHUM 13 NepBbIX NPOSBAEHWN [EATENLHOCTH AAHHOW rPYNMbl MHBECTOPOB SiB-
NSIETCS NPUOBPETEHIE NAEBbIM MHBECTULIMOHHBIM POHAOM rpynnbl Ypancub 3a 37 MUNAMOHOB for-
NIAPOB NPOEKTA AEBESNONMEHTA MHOFOKBAPTMPHOTO XKMIOrO KOMMNeKca.

B HacTosILLMIA MOMEHT Mbl OLIEHUBAEM AOXOAHOCTb B CEKTOPE OPUCHOM HEABMKMMOCTU MHBECTULIM-
OHHOTO ypOBHSs NpubManTensHo B 12.75%. [JoXxOBHOCTb B CEKTOPAX TOPTOBOWM M MPOM3BOACTBEH-
HOM HEIBUXXMMOCTM BKITIOHAET PUCKOBYIO MPEMMIO K YKA3AHHOMY YPOBHIO.

Mei nonaraem, 4to BCnen 30 HEAOBHUM CHUXEHWEM AOXOAHOCTH MO rOCYAAPCTBEHHbIM LOATOBLIM
0BUraumsimM LOXOAHOCTb B OPUCHOM cekTope Ha npoTsixeHnn 2005 ropa Byaet nocteneHHo cHu-
XATbCS MO MEpE TOro, KAk ByAyT OCYLLECTBAATLCS BAMBAHWS KANUTANA B AAHHBIA KINACC OKTUBOB.

MHeecTopbl, He MMeoLLye KOMAHAB! OMbITHBIX crieumannctos B Poccun, GyayT crankmeaTses ¢ npo-
Grand Hotel Europe

6IEMAMM MOMCKA, OLEHKM U CTPYKTYPUPOBAHMS MHBECTULIMOHHBIX CAENOK PA3HOMO YPOBHS PUCKA
[pana Otens Espona

M OOXOAHOCTU B PA3JIUYHBIX CEKTOPAX PbIHKA.
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In 2004, domestic and foreign investors continued to express a strong inferest in
Russia's real estate markets. Many more private and public investors who previ-
ously had not considered investing made a strategic decision to enter the market
and received necessary internal approvals to put capital to work in the asset class.
New players are set to compete with domestic private equity and global opportu-
nity funds that have represented some of the early movers.

From 2004 through the first quarter of 2005, Russia's sovereign debt yields com-

pressed from around 7% to 6.1%, reflecting the sound fiscal environment, impres-

sive current account and trade surpluses and the growth in Central Bank reserves,

approaching $128 billion at the beginning of 2005. Given the tight spreads in

Russia's fixed income market, as well as more broadly in the European property

markets, Russian property yields have attracted the attention of the capital markets Berlin House

at home and abroad. Bepnnncrmit lom

The debt market evolved significantly in 2004 as key European commercial mort-

gage banks began to actively seek opportunities to finance real estate transactions. The perception of increased competition
drove down interest rates and other costs of lending during the year. The improved lending environment will make real estate more
attractive to a larger universe of equity investors.

Due to a lack of openly-marketed institutional sales, there were but a handful of transactions during the year. Two large office
investments included the sale of Berlin House, located near the Bolshoi Theater, and Central City Tower, acquired midway
through development by a Russian private equity group. Berlin House, an eight story retail and office building which was built
by Hochtief AG in 2002 and is anchored by leases with Reuters and Alcatel was purchased by Eastern Property Holdings (EPH)
for a reported $46 million. The buyer is a Swiss exchange listed company and the seller was Germany's Westdeutsche Immoblien
Bank. In a corporate transaction, EPH also acquired a blocking 25% stake in Mosmart, a locally formed hypermarket operator.

In other transactions, Noble Gibbons advised on the sale of a large land parcel for retail development. A CIS private equity
group acquired the Intourist Hotel development site earmarked for the Ritz Carlton flag. Late in the year, the Hotel Europa in St
Petersburg was acquired for a reported $95 million by the British operator Orient-Express. A host of smaller, non-institutional
transactions were completed by private equity groups over 2004, indicative of Russian capital seeking exposure in the property
asset class. Several other investments were offered in the marketplace but failed to transact as pricing and structuring issues
proved too challenging for the moment.

These transactions in 2004 follow through on the prior years' activity, which notably included the Ericsson sale-leaseback man-
aged by Noble Gibbons, the Samsung Center, sold after a 3-year hold by a CIS group, and the sale of the CSFB Building to
Fleming F&P Fund.

In addition to commitments by international funds, the development of a local real estate fund industry will perhaps end up being

the most important investment activity to have taken place in 2004. Thirty closed end funds (PIFs) were either registered or in the

process of registering during the year each representing up to $30 million of capital. The earliest indication of activity involving

this group was the $37 million equity investment by a fund established by Uralsib in a multi-family residential development now
being completed.

We currently measure the prime office

EUROBONDS VS. PRIME YIELDS i ot el 12.75% Retail
[I0XOZAHOCTb MO NYYIUNM OB EKTAM HEABUXUMOCTH yield ai approximaiely 1.2.797%. kelal

B CPABHEHUH C JOXO/JHOCTbHO EBPOOBMUTALMIA and industrial prime yields include a
risk premium above this yield. We

A believe that the prime office yield will
move incrementally lower over 2005,

following recent compression in sover-
eign debt yields, and as capital is put
to work in the asset class.

Investors without experienced on-the-

ground teams will continue to face the

Jan.2001  Oct. 2002  Sep.2003  Jan.2004  Jan. 2005 challenge of identifying, evaluating
and structuring appropriate invest-

Russian  [loxoAHOCTb CEE3 JI0XOAHOCTb OT UHBECTULWI B

Property T whBectuuuii  —Ji— Russian  Poccuiickne + Property He[IBIXKMMOCTb B CTPaHaxX
V\e\zs Y BHeABM)KWL/\lOCTb Eurobonds espoo6nurauni Retgmsy Lleﬂmanwoﬁmﬂoc?uwuon Esponbi ments across market sectors Ond the
risk-return spectrum.

Source: Noble Gibbons
WUctounnk: Noble Gibbons
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KNACCUDUKALNA 30AHUA

MOCKBA, POCCUSA

Komnanua Noble Gibbons paspabotana knaccudukaumio 3aaHui, aaanTMpoOBAHHYIO K YCHOBMSIM MOCKOBCKOMO
PbIHKQ HeABMXMMOCTH. B cootBeTcTBIM C AaHHOM KnaccudmkaLmeit odbUCHbIE 30AHMS AENSTCA HA YETHIPE KATErOPUM:
A, B, C, u D. Kareropuu A 1 B B ceoto ouepepb nogpasgensiorcs Ha Al, A2, A3 u B1, B2 cootsercteeHHo. MecTo-
NOMOXeHWe 3AAaHMS B AAHHOM KiaccudbukaLmm He yuuTbisaetcs. [lpoLecc npucBoeHus 3aHMIo TOro MM MHOro Kiacca
TpebyeT TLWATEeNbHOrO AHAMM3A BCEX Ero NAPAMETPOB M XapaKTepUCTUK. CresyeTt npuHsTL BO BHUMAHME, YTO IPAHMLbI
MeXgy KIOCCOMM B HEKOTOPbIX CITy4asiX AOBOJILHO pa3MbiThl. OAHO M TO Xe 30aHME MOXET BbiTb KIACCUPULMPOBAHO
Mo-pAsHOMY MO MEPE Ero M3HOCA M B CUITY MOSIBIIEHMS HA PbIHKE BONEe COBPEMEHHBIX 30AHMIA.

KJIACC A1: 3pnaHue ponxkHo oTee4aTtb TpebGOBAHMAM 30PYBEXHbIX MHBECTOPOB; HOBOE CTPOMTENLCTBO; MOMHOCTbIO
YNPABsieMblii MUKPOKIIMMAT B MOMELLIEHMSIX, NOAAEPXKAHMNE NOCTOSHHOM TEMMNEPATYPbI U BIIGKHOCTU NPM MOMOLLM MH-
TErPUPOBAHHON CUCTEMbI BEHTUSLMM, OTOMNEHUS M KOHAMLIMOHMPOBAHMS (KK NPABUIO, OCYLLECTBASETCS MPU MOMO-
Wy YeTbpexTPyBHbIX G3HKOMMOB); BO3MOXHOCTb YCTAHOBKM danbLU-NONOB M MOABECHBIX MOTONKOB; BLICOTA MeXAY
nepekpbITUAMK He meHee 3,6 M (He MeHee 2,7 M oT panbLu-nona Ao NOABECHOTo NoTonKa); 3¢dbeKTHBHAS NNAaHUPOB-
KQ 3TAXA M PALMOHANBHOE PACTONOXEHWE OMOPHBIX KONOHH (paccTosHMe MEXAY KONOHHAMM He MeHee 7 M), pauu-
OHQOJIbHOE COOTHOLUEHWE MEXAY KOMOHHAMM M OKHOMM; AOCTATOYHOE KOMMYECTBO MALIMHO-MECT HA MOA3EMHOM
QBTOCTOSIHKE; COBPEMEHHbIE CUCTEMbI 6E30MACHOCTH; XopoLee uHxeHepHoe obecnedenne; UPS (nctounmnk Gecne-
PeBONHOro MUTAHMS); YNPABAEHME 3AAHMEM, OTBEYAIOWEE MEXAYHOPOAHbIM CTAHAAPTAM; NPOGECCHOHANbHBIN
OMbITHBIA APEHAOAATENb; HANMYME MPABMILHO OPOPMIEHHOM IOPUANYECKON JOKYMEHTALMM HO NPABO COBCTBEHHO-
CTW M 3KCNYaATALMM 3ACAHMS.

KJIACC A2: BHoBb NOCTPOEHHOE MM NOAHOCTBIO PEKOHCTPYMPOBAHHOE 3AAHME; MOMHOCTLIO YNPABASEMbIH MUKPO-
KIMMAT B MOMELLEHMSIX, NOAAEPXKAHNE NOCTOSHHON TEMNEPATYPbI TPU MOMOLLM UHTEFPUPOBAHHON CUCTEMbI BEHTHAS-
LM, OTONAEHMS U KOHAULMOHUPOBAHMS BO3[yXQ; COBPEMEHHBIE CUCTEMbI GE30MNACHOCTH; JOCTATOYHOE MHXEHEPHOE
obecneuenne; UPS (1ctounnk BecnepeboitHOro NUTAHMS); BO3ZMOXHOCTb YCTAHOBKM (AMbL-MONOB M NOABECHBIX
NOTONKOB; YNPABAEHUE 3LAHMEM, OTBEYTIOLLEE MELXKYHAPOAHBIM CTAHAAPTAM; NPO(ECCUOHANbHbINM ONBITHBIA APEH-
[OAATENb; HANMYUE NPABUIBHO OPOPMIEHHOM IOPUANYECKONA AOKYMEHTALMM HA NPABO COBCTBEHHOCTM M SKCMTYaATa-
umn 3paHus. BosmoxHo otcyTctene nopsemHoi astoctosHkW. Ouenb 6nmsko k knaccy Al, Ho ycTynaet emy no
HECKOMbKUM HE3HAUYUTESNbHBIM NAPAMETPAM.

KJIACC A3: TunuuHoe 3aaHue kinacca A, NOCTPOEHHOE MM MOIHOCTLIO PEKOHCTPYMPOBAHHOE B Hayane 90-x rogos;
MOXET UMETb HEKOTOPLIE HEAOCTATKM MAGHUPOBKM (HaNpUMEpP, PACMONOXEHUE KANMUTANbHBIX CTEH); 4acTo MMeeT
ABYXTPYBHYIO CHCTEMY BEHTUNSLMM, OTOMNEHMS M KOHAMLMOHMPOBAHMS MM CUCTEMY MPESBAPHUTENBHOTO OXNAXAEHHS
nputouHoro sospyxa (comfort cooling); MoxeT meTb MeHee onbiTHOro apeHaoaatens u/unu cnyxby skcnayataumm.
Brnsko k knaccy A2, HO yCTynaeT eMy Mo HECKOMbKMM HE3HOUYUTENbHLIM MAPAMETPAM.

KJIACC B1: PeKoHCTPYMPOBAHHOE 34AHUE; CUCTEMA MPEABAPUTENBHONO OXNTAXAEHMS NpUTOuHOro Bo3ayxa (comfort
cooling) unu cnaMT-cUCTEMBI KOHAMLMOHUPOBAHMS; BO3ZMOXHOCTb YCTAHOBKM MOABECHBIX NOTONKOB; KOCMETUYECKMA
PEMOHT, COOTBETCTBYIOLLMIA 3ANAAHBIM CTAHAAPTAM; KPYTIIOCYTOYHAS OXPAHQ; Xxopowas cnyx6a akcnayataumu; on-
pefeNeHHbI YPOBEHb YCIYT B 3AAHWM; OMbITHBIM APEHAOAATENb; JOCTATOYHOE KOMMYECTBO MALLIMHO-MECT HO HOA3EeM-
HOM OXPAHAEMOM ABTOCTOSIHKE.

KJIACC B2: KocmeTtnueckuit pemoHT 3aanus knacca C; HeadpdekTUBHAs NNAaHUMPOBKA (KOPMAOPHAs cucTeMa); npu-
HYAMTENbHAS BEHTUALMS, SKCMUTYATALMS 300HUS U YCIYTM HO MUHUMONBHOM YPOBHE; MOTYT BbiTb TPOBIEMbl ¢ HEKO-
TOPLIMM IOPUANYECKUMMU AOKYMEHTAMM.

KJIACC C: TunuyHOE MHCTUTYTCKOE 3A0HME COBETCKMX BPEMEH B COCTOSHMM “6e3 pemoHnTa”.

KJIACC D: Heskcnnyatnpyemoe coopykeHue; TpebyeT NonHOM peKOHCTPYKLMM.
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BUILDING CLASSIFICATION

MOSCOW, RUSSIA OFFICE BUILDING STOCK

Noble Gibbons has created a building classification system to provide a better understanding of Moscow’s office
stock. The Noble Gibbons’ Building Classification divides Moscow’s office building stock into four main sectors that
closely reflect actual quality segmentation in the City’s existing building stock. The four sectors are A, B, C and D. The
A and B sectors are further segmented into A1, A2, A3, and B1, B2 categories. The location of buildings is not taken
info account when establishing classification. Location is analyzed and stated separately. The classification accounts
for all relevant aspects of the physical and legal real estate. It is critical to note that gradation between categories, as

applied from building to building may overlap, and that buildings will generally downgrade as they obsolete over
time and as higher quality stock is delivered to the market.

Class A1: International-grade investment property; a complete new build; fully controllable 4-pipe HVAC system;
raised floors and suspended ceilings; slab-to-slab height of 3.6 meters or better (no less than 2.7 meters from the top
of finished floor and to the suspended ceilings); efficient column spacing (no less than 7 meters) with rationale win-
dow spacing; sufficient underground parking; advanced building management and security system; excellent utility
capacity; UPS; modern high speed lifts with maximum waiting time of about 30 seconds; international standard prop-
erty management; professional experienced landlord; and, proper legal documentation.

Class A2: Complete new-build or reconstruction; fully controllable HVAC system; advanced building management
and security system; sufficient utility capacity; UPS; possibility to install raised floors; modern high speed lifts of suffi-
cient capacity; international standard property management; professional, experienced landlord; and, proper legal
documentation. May lack underground parking. Similar to Class A1 but missing one or more of the requirements for
Class A1.

Class A3: Class A building either newly built or fully reconstructed in early 1990s, less efficient floor plates and
design, (including capital walls, etc.); often with 2-pipe HVAC or comfort cooling; may have a less experienced land-
lord and/or property manager. Similar to Class A2 but missing one or more of the requirements for Class A2.

Class B1: Substantial reconstruction or refurbishment; split-system AC; capacity to install suspended ceilings; western
cosmetic finishes; 24-hour security; local property management; some level of building amenities and services; expe-

rienced landlord. Adequate surface parking.

Class B2: Cosmetic renovation of Class C building; typically inefficient corridor system layout; forced air ventilation;
minimum level of property management; poor building amenities and services; may lack proper legal documentation.

Class C: Unrefurbished Soviet-era institutional buildings.

Class D: Derelict buildings requiring significant structural works or total reconstruction.
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TUNOBLIE KOMMEPYECKUE YCJIOBUS I o Qsl\ié

BA3OBAS APEHAHAS CTABKA - o6bi4HO mcumcnsetcs B gonnapax CLUA sa ksagpatHbiii MeTp B rog, onnauyusa-
eTcs B pybnsix no kypcy LB PD, He Bkmoyaer Hanoru, cTpaxoBKy W, KOK MPABMUIO, SKCMYATALMOHHBIE PACXOAbI,
0BbIYHO He NMOABEPraeTCcs NEPECMOTPY, ECIIU MHOE HE MPERYCMOTPEHO AOTOBOPOM apeHabl. B HacToswee Bpems 3a-
NPALMBAEMAs BIOAENbLAMM OPEHAHAS CTABKA MOXET BKIIOYATb MM HE BKIIOYATb SKCMIYATALMOHHbBIE PACXOAbI.

SKCIMJTYATALUUOHHBIE PACXOAbI - 06b1uHo BrmouatoT B cebst ynpasneHue 3AaHMeM, KOMMYHQSIbHBIE MATEXH,
OXPAaHY, TEXHUYECKOe 06CnyXMBaHME, YEOPKY NOMELLEHM OBLLErO NOMb30BAHMS, BLIBO3 MyCOPQ, HANOMM HA cobCT-
BeHHoCTb, cTpaxoeky, HAC. Ouenb yacto notpebnexue snekTposHepruu onnaunsaercs no eakry. Onpegenerue
3KCMITYATALMOHHBIX PACXOLOB MOXET 3HOYUTENBHO BAPbUPOBATLCS OT 30AHMS K 3aaHmio. CpepiHss CTABKA KCnaya-
TaunoHHbIx pacxopos coctaenset oT $80 no $110 3a keappaTHeIl MeTp & rog, He Bkmouas HAOC.

YCJIOBUSA OMJIATDI - apergHas nnata 1 SKCMTyATALUMOHHbBIE PACXO/bl OMIAYMBAIOTCS ABAHCOM, MOKBAPTASILHO.

CTPAXOBOW AEMO3WUT - moxeT Booblue He B3UMATLCS (B 3QBUCUMOCTM OT 3AAHMS M YCTIOBMIA OTOBOPA C APEH-
AATOPOM), HO B NIOBGOM Cryyae He MPEBbILLAET TPEXMECAYHOM apeHaHOM cTasku. Bosspawaetcs apenaatopy no
UCTEUYEHMM CPOKA apeHapl 6e3 HaYUCNEHMUS NPOLEHTOB.

CPOK AAOFOBOPA APEHADI - & HoBbIX 30aHMsX knacca A coctasnsert ot Tpex Ao nstv net. bonee kopoTkue cpo-
KM apeHAbl BO3MOXHbI B MomelieHusx knacca B unu Ha sropuuHom peitke. C 2003 ropa cpepHuit cpok apeHabl
YBENNYMUICS NPUMEPHO HA OAMH TOf.

MEPUOA, CBOBOAHbIA OT BbIMJIATbI APEHAHOW MJAATBI - He sensetcs PbIHOYHOM NPAKTMKOM,
sapbupyetcs ot O o 6 MecsLeB B 30BUCMMOCTU OT psiad GAKTOPOB, B TOM YMCIIE CPOKA JOrOBOPA APEHMbl U CTene-
HM TOTOBHOCTU MOMELLEHUN.

MPABO MPOAJIEHUS AOINOBOPA APEHADI - npepnoutntensHoe Npaeo NpoAfieHns LOrOBOPA APEHAb NPeno-
cTasnsieTcs apexaartopy B cootsetctBum ¢ [paxaarckum Kogekcom PP. Ocobblie npasa npoaneHus 4orosopa nog-
nexar obCyXAeHMIO B MPOLECCce NeperoBopos.

MPABO AOCPOYHOIO PACTOPXXEHUS JOTOBOPA - rno foroBopeHHOCTH.

CTENEHb rOTOBHOCTU MOMELLEHUA - kak npaemno, HoBble BbICOKOKAYECTBEHHbIE 3AAHWS MPEANAraioTCs MOA
BHYTPEHHIOKO OTAENKY, MPU 3TOM MNOLWAAM OBLWErO NONb30BAHMS MOMHOCTLIO OTAENAHbI, PABOTAIOT TyaneTsl, MMdTh,
OTOMsEHNE U CUCTeMbl HE30MACHOCTH, NOABEAEHb! MHXeHEPHble cucTeMsl. Momelenns knacca b obbiuHo npeanara-
IOTCS B APeH[y B OTAENAHHOM COCTOSHMM, O MOMELLEHNS BTOPUYHOTO PhIHKA - B CYLLECTBYIOLLEM BUAE.

BHYTPEHHSAS OTAEJKA - cToMMOCTb OTAENKM MOXET BKITIOYATHCS MIIW HE BKIIOYATHCS B 6A30BYIO QPEHAHYIO CTAB-
Ky. B cnyyae ecnm ctoumocTs oTaenkM He BKNOYaeTCs B 6A30BYIO APEHAHYIO MNATY, OHO MOXET YUYUTLIBATLCS MPU ON-
peneneHnn NnepmMoad, cBOBOAHOro OT onNaATH ApeHAHOM mnatkl. OueHb YACTO BNAAENbLb MPEANArAIOT MOMELLEHMS C
BbIMOSIHEHHOM BHYTPEHHEMN OTAENIKOM, CTOMMOCTb KOTOPOM HYOCTMHYHO KOMMNEHCUPYETCS 30 CHET CHMXEHHOM apeHAHOM
nAaTbl, PACnpefeneHHoN B TeueHue cpoka apeHgsl. Criefyet yyecTb, 4TO OYeHb YACTO CTAHAAPTHbIM NAKET MO OTAEN-
Ke He MOKPbIBAET BCEX PACXOA0B APEHAATOPA HA OTAeNKY. [laHHbIM BONPOC peKOMEHAYeTCs YTOUHSTL A0 NOANMUCa-
HUs OrOBOPA APEHAbI.
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TYPICAL COMMERCIAL REAL ESTATE MARKET TERMS

BASE RENT — usually quoted in United States dollars generally paid in rubles. It is triple net, exclusive of taxes, insur-
ance and operating expenses and is generally not subject to indexation or rental reviews unless set forth in the lease
agreement. The market continues to be split with some landlords quoting tenants a Base Rent exclusive of operating

expenses and others quoting a Gross Rent inclusive of operating expenses.

OPERATING EXPENSES — typically include property management fees, utilities, security, maintenance, cleaning of
common areas, trash removal, property taxes and insurance, net of VAT. Operating expenses are paid quarterly in
advance. Often electricity is charged separately in accordance with actual consumption. The definition and quality of
Operating Expenses can vary extensively from building to building. The average market rate of Operating Expenses
for Class A premises ranges from $80 to $110 per sqm per year net of VAT,

PAYMENT TERMS — rent and operating expenses are generally paid quarterly in advance.

SECURITY DEPOSIT — depending upon the property and the tenant’s covenant, a security deposit can range from
no deposit to the equivalent of three month’s base rent. It is typically held by the landlord for the term and returned to
the tenant without any accrued interest.

TYPICAL LEASE TERM — generally between three and five years for new Class A developments. Shorter lease terms
are available for second generation space and Class B premises. The average lease term has increased by about one
year since 2003.

RENT FREE PERIOD — not common, can vary from O to 6 months and will depend upon a variety of factors includ-
ing lease term and delivery condition of the premises.

RENEWAL RIGHTS — preferential renewal right granted to the tenant per the Russian Civil Code. Specific renewal
rights generally can be negotiated by the tenant.

TENANT BREAK CLAUSE — varies, to be negotiated.

DELIVERY CONDITION — new international standard buildings are generally delivered in shell & core condition,
which typically includes finished common areas, fit-out toilets, heat distribution throughout, elevators, base building
mechanical systems installed and an operational fire safety system. Class B premises are generally offered fitted-out.
Second generation premises are generally offered «as is.»

FIT-OUT COSTS — the cost of fit-out is either included in the base rent or is additional to the base rent. Alternatively
part or all of the cost can be off-set against a rent free period. Many landlords offer space with a standard fit-out
package with its cost partially compensated for as a rent reduction spread over the term. It is important to note that
generally the landlord’s standard fit-out package does not cover all tenant’s fit-out expenses. This issue should be
addressed prior to lease signing.
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TOPTOBbIE MOMELLEHUS b o Qsl\ié

B 2004 ropy Habniopancs BbICOKMI TEMM PA3BUTMS PbiHKA TOprosbix nnowaper B Poccun. Hecmotps Ha 1o, uto
ypoBeHb Hnsumn Boipoc fo 11%, yposeHb [OXOA0B HaceneHus yBennumnncs nodtm Ha 18%. [MosbileHune anuHbIX
AOXOQOB, YNpasaHeHWe Hanora ¢ npoaax u ymeswenve HOC Ha 2% 6narotBopHO 0TPA3MAMCL HO MOKYNATENLCKOM
CMOCOBHOCTU HACENEHUS M YBEIMYUIM PO3HUYHBINA TOBApOOobopoT bornee, yem Ha 12%.

Yske BTOpPO# rop noapss Poccus 3aHMMaeT nepsoe MecTo cpeau CTpaH, HaMbornee NPUBNEKATENbHBIX A5 PA3BMUTHS
PO3HWYHBIX CETel COrnacHo exerogHomy Mupekcy paseutis muposoit postuuHoi Toprosmu A.T. Kearney (A.T.
Kearney Global Retail Development Index). B to Bpems kak npobnembl ¢ paseuTem WMHGPACTPYKTYpbl M
HEOCTATKOM CBOOOMHbBIX TOPrOBbIX MAOWAAEN NMPOJOMXAIOT ObiTh AKTYANbHLIMK, OObEM MOTPEOUTENLCKOTO PhIHKA
CIIMLLKOM BENMK, YTOBbI C HUM HE CUUTATBCS.

TOP 10 EXPANSION TARGETS BY EUROPEAN RETAILERS
10 HANBOJIEE NPUBJIEKATENIbHBIX CTPAH ANA IKCMAHCUU
EBPONE/CKNX PUTEHNEPOB

expansion targets %, 06bekTbl akCnaHcun %
Portugal/Moptyranus
Russia/Poccus I
Czech Republic/Mexns I
Spain/McnaHns I
Hungary/Bexrpus I
[taly/UTanus I
Netherlands/Hugepnanas I
Denmark/Jatnuns
Greece/Mpeuvs I
Latvia/JTaTeusa I

5 10 15 20

Source: ICSC Europe
Wcrounnk: Coser Toprossix LeTpos Esponti

HeCMOTpﬂ HA TO, YTO MHOrMe 3anapHble UHBECTOPbl U KPYMNHbIe pMTeﬁJ’Iepbl sknounnm Poceuio B cBou nnawHel no
SKCMAHCKU, NOKA HeNb3d TOYHO CKA3ATb, KTO U3 HUX B 6J1VI)KOFILIJG€ BpemMsa NosaBUTCA HA pOCCVIFICKOM pbIHKE.

OB30P OCHOBHbIX COEbITUMA 2004 TOAA

B 2004 r. npousowen psa 3HAOMEHATENbHLIX COBBITUI ANl POCMMCKOTO PbIHKA: MPUXOH HECKOMbKMX 3anapHbIX
OnepaTopoB, PACLMPEHUE KPYMHBIX HALMOHANBHBIX PO3HUYHBLIX CETEM, M OTKPbITUE CAMOIO KPYMHOrO TOProBOro
ueHtpa B BoctouHon Espone.

Orkpbitie META I, Toproso-pasenekatensHeie nnowapy kotoporo npessiwaiotr 270 000 ke.M, cTano rnasHbIM
cobbiTHeM roaa. DTOT BLICOKOKAACCHbINM komnnekc, npesbiwatowmnin MEFTA | noutn Ha 30% no obvemy nnowagen,
YCTOHOBWN HOBblE CTAHAAPTbI MIGHUPOBAHKS TOPrOBbIX LIEHTPOB.

Camast KpynHasi caenka B MCTOPMKM POCCUMICKOTO PbIHKA TOProBOW HEABUXMMOCTH Npousowna & pespane 2004 r.,
koraa komnanus Bosco di Ciliegi npuobpena y «Mepekpectka» koHTponbHbii naket akumit (50.25%) MYMa,
uasecTHeliwero Toproeoro uextpa Ha KpacHoit Mnowaamn. Cymma caenkun ouerneaetca 8 $100 mnu. Bosco di Ciliegi
- POCCHICKAS KOMMAHMS, CMELMANU3MPYIOLLAsSCS HO MOAHBIX TOBAPAX KAACCA «OKC» M npeacTaensiowas 8 Poccun
paa 3eecTHbix 6penpos, Takmx kak Nina Ricci, Alberto Feretti, Kenzo 1 Marina Rinaldi.

B 2004 romy npousowno paclimMpeHne CEermeHTa yHusepcanbHbix marasuHos (department stores). CrokmanH,
eOMHCTBEHHBIM 3anagHbiit onepatop go 2004 ropa, nobasun k ceti figa HoBbIX aapeca. Typeukuit onepatop Boyner
otkpbin nepebid marasmi 8 META 1l B Xumkax. BHS sepryncs 8 Poceuio nocne csoero yxopa 8 1998 rogy 1 ycnewro
OTKPbLIN ABA yHMBEpcanbHbix marasuHa. C&A, nasecTHas eBponeickas ceTb, 0OBSBMNA O BbIXOAE HA POCCUMHCKMIA
pbitok B 2005 .
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RETAIL MARKET g SBLIVAY

2004 was a year of strong growth for retail in Russia. Although inflation grew by more than 11%, individual income
levels rose by nearly 18%. Increasing income, coupled with the abolishment of the sales tax and a 2% decrease in
VAT (now 18%), helped fuel consumer buying power and increased retail turnover by more than 12%.

For the second consecutive year, Russia was named the number one country in the world in terms of retail investment
attractiveness according to the A.T. Kearney Global Retail Development Index. While infrastructure issues and avail-
ability of suitable retail property continue to be challenging, characteristics of the consumer market are simply too
attractive to be ignored.

Although Western investors and retailers have included Russia in the list of their expansion targets, timing remains
uncertain.

HIGHLIGHTS FROM THE RETAIL MARKET IN 2004

A number of dynamic retail market entries, retailer expansions as well as the opening of Eastern Europe's largest
shopping center occurred in 2004.

The opening of IKEA's MEGA I, with over 270,000 square meters of shopping and entertainment space, was the
main event of the year. This high quality shopping mall, which is almost 30% bigger than MEGA |, set new standards
for shopping center planning in Russia.

The biggest transaction in the history of the Russian retail market took place in February 2004 when Bosco di Ciliegi
purchased 50.25% of GUM, the historical Red Square landmark retail center, from Perekryostok for a reported $100
million. Bosco di Ciliegi is a Russian company that specializes in luxury goods and represents many premier brands,
including Nina Ricci, Alberto Feretti, Kenzo, and Marina Rinaldi.

2004 saw the expansion of the department store segment of the retail market. Stockmann, the only Western depart-
ment store prior to 2004, added two new locations. Turkish operator Boyner opened its first store in MEGA Il. BHS
returned to Russia after withdrawing from the market after 1998 by successfully opening two new stores. C&A, the
well-known European chain, also announced market entry in early 2005.

Leroy Merlin, the French DIY hypermarket, opened first store in Moscow in 2004, joining Germany's OBl as Western
DIY operators in the market.

The Athlete's Foot, a well-known American shoe brand, made its entry to Russian market and intends to aggressively
expand to 10 stores in Moscow in 2005. They hope to increase their number of stores in Russia to as many as 80
within the next several years.

America's Wal-Mart and Starbucks, Britain's Kingfisher (formerly Castorama), Marks & Spencer and Top Shop, and
Germany's Media Markt have continued to make headlines in the media. Despite plans for these powerful interna-
tional retailers to enter Russian market, none have announced specific opening locations to date.
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TOPTOBbIE MOMELLEHUS b o Qsl\ié

Leroy Merlin, dbpaHLy3ckuit rUnepmMapKeT CTPOMUTENbHBIX M OTAENOYHBIX MATEPUANOB, OTKPbIT NEPBLIA MArA3MH B
Mockse, ctan BTopbim 3anagHbiM onepatopom ¢opmata DIY Ha peitke, npucoeauHmslumce k Hemeukomy OBI.

The Athlete’s Foot, nonynspHbii amepukaHckuit 0byBHOM 6peHp, BbIlEN HA POCCMMCKMIA PLIHOK WM HAMEPEH
yBenn4uTb Konnyecteo marasmHos B Mockse go 10 8 2005 r. B 6nvxaiiwme roabl B €ro niaHs Bxogut otkpsitue 80
marasuHos no scei Poceuu.

BosmoxHoe nosenenme B Poccum nssecTHbix amepukaHckux komnanuit Wal-Mart w Starbucks, 6purtanckoit
Kingfisher (6biswein Castorama), Marks & Spencer u Top Shop, a Takxe Hemeukoit Media Markt, wmpoko
ocyxpanock B npecce. HecmoTpsi HQ NAGHB POCCUMMCKOM SKCMAHCMM 3TUX MOTYLLECTBEHHBIX MEXAYHAPOAHbIX
PUTEMNEPOB, HUKTO M3 HAX HO CETOAHSLIHMI AEHb eLle He OBBABUA O KOHKPETHbIX MPOEKTAaX.

PETMOHAJIbHOE PA3BUTUE

Kak u oxupanocs, 2004 rog o3HameHoBancs psinom HoBbix npoekTos B ropogax Poceun. CoepemeHHblie Toprosbie
ueHTpsbl otkpbinuch B Kasann, Camape, Bonrorpage v apyrix pernorax. bonbwmHctso puteiinepos Hametmno ans
cebsq Mosonxbe M Cankr-leTepbypr kKak peroHbl NepBOOYEPEAHOrO PA3BUTMS, U TONbKO HEMHOTWE BKIIOYMIM B
CBOM MAaHbI ropopa BocTouHee Ypanbekux rop. OgHako oxupaetcs, yto B 2005 rogy TeHaeHuus QKTMBHOTO
PA3BUTUSE PLIHKA TOPTrOBOM HEABMXKMMOCTM B PErMOHAX MPOLOMXMTCS, MOCKONbKY WM TOPrOBblE OMEPATOPbI, M
MHBECTOPbI 3AMHTEPECOBAHbI B YBESIMUEHMU CBOEH [OMM PbIHKA M MPOAAXKAX no Bcer Poccum.

Mtorue Toprosbie ceTu, 3akpenus CBOM MO3WLMK B CTONMLE, TEMEPb rOTOBLI OTKPLIBATL CBOM MATG3MHBI B APYTHX
KpYmnHbIX ropofax ctpaHbl. Kputepuu anst Bbi6opa Noaxoaswero pacnonoxeHus BKAYANM Hacenerue B 1 MUIMOH
YeroBeK, PACTyLIME JOXOAbl HA Aylly HOCENEHMs, PA3BMTYIO TPAHCMOPTHYIO MHPPACTPYKTYPY, PACMONOXEHUE B
npegenax 1500 km ot Mockebl (M3-30 BONPOCOB, CBA3AHHbBIX C TOTUCTUKOM) M HECHIbHYIO KOHKYPEHLMIO CO CTOPOHBI
MECTHbIX ONEPATOPOB.

IKEA npuctynuna k crpowutenscty nepsoro pervonansioro META Monna B Kasanu, rae B kauectBe sikopHbix
apengpatopos 6yayt seictynats Pamcrop n CrokmanH. Otkpeitne META B Kasanu sannanmposato Ha koHew, 2005
ropa. O6wsieneH Takxe cnepytowmi ropog npucytcrems MEFTA — Huxuuit Hosropogp. B 2004 r. IKEA npuobpena
3emenbHble yuyacTkm B Huxnem Hosropope, Omcke u Hosocnbupcke.

Metro Cash & Carry otkpbinncs 8 2004 r. 8 9pocnasne, Kasanw, Poctose, Bonrorpane, Camape n KpacHopape.
Yensbunck, Capatos, HabepexHeie Hentbl, Yoda, Mepmb 1 TonbsTtn yxe HassaHbl B Yncrne ropopos, rae 8 2005-
2006 otkpototcs HoBble MarasmHsl Metro.

OBI nognucana nepebiit goroeop apeHabl 3emensHoro yyactka B Cankr-lNetepbypre B centsope 2004 r. B nnaHb
CETU BXOAMT OTKPbITUE YETbIPEX MMMNEPMAPKETOB CTPOMUTENbHBIX M OTAENOUHbIX MaTepuanos B [etepbypre. Komnarus
Takxe obbsBMNa O roTosswemcs Boixoge 8 Huxnuit Hosropog.

PamcTop otkpbin ceoit nepebiit cynepmapket B CankT-lNetepbypre u HaMepeH yBenmumnTb TOM CBOE MPUCYTCTBME [0
15 marasuHos B Banxaiiwme Heckonbko net. Pamarka, aesenonep u enapeneu, soigennna $60 mnH Ha passuTie
cetn «Pamctop» B cesepHoit ctonuue. [lunotHble marasmubl «Pamctop» B 2004 r. otkpbinuce B Pocrose,
KpacHospcke u Camape, a BTopoit cynepmapket nossuncs s Kasawu.

Mocmapt nnannpyet nHsectposats $35 MnH B CBOM NepBbiit perMoHanbHbIA NPOeKT (TOProBbI LIeHTP NAOLLAALIO
30 000 «ke.M) B HuxHem Hoeropoge, otkpbitue koToporo sannaHuposaHo Ha 2006 r. B pervoHansHbie naaws
KomnaHuu BkntoueHo 17 ropopos Poccuu.

Detcknit Mup («Cuctema-lTanc») obbsaBrn o cBOWMX MAGHAX Y4OCTBOBATb B MPOEKTE TOPrOBO-PA3BAEKATENLHOTO
ueHTpa B KasaHu, ctonmocts kotoporo coctaeut $18 ma.
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REGIONAL EXPANSION

As projected, 2004 proved to be the beginning of significant development in Russia's regional cities. Modern shop-
ping centers were constructed in Samara, Kazan, Volgograd and other regional cities. Many retailers targeted the
Volga region and St. Petersburg as their first choices for this expansion outside of Moscow, with only a handful look-
ing to the Urals and beyond in 2004. We expect that this trend will continue in 2005 as retailers and developers look
tap into the sales potential throughout Russia.

Many retailers that have established themselves in Moscow are now looking to open units in other major cities of
Russia. Location criteria in 2003-2004 included a population of 1 million people, growing income per capita, devel-
oped transport systems, location within 1,500 km radius from Moscow due to logistic reasons, and weak local com-
petition.

IKEA has launched MEGA Mall construction in Kazan, with Stockmann and Ramstore stated as the anchor tenants,
is scheduled for delivery in late 2005. They have also announced another regional MEGA Mall in Nizhny Novgorod.
In 2004 IKEA acquired land sites in Nizhny Novgorod, Omsk and Novosibirsk.

Metro Cash & Carry opened stores in Yaroslavl, Kazan, Rostov, Volgograd, Samara, and Krasnodar in 2004.
Chelyabinsk, Saratov, Naberezhnye Chelny, Ufa, Perm, and Togliatti are all future sites for Metro locations in 2005-
2006.

OBI signed their first land lease agreement in St. Petersburg in September 2004 and plans to open up to four stores
in the city. They have also announced expansion plans for Nizhny Novgorod.

Ramstore opened their first store in St. Petersburg and plans to open up to 15 more stores there over the next several
years. Ramenka, the owner of Ramstore, will invest $60 mlin in development of its chain in the city. Ramstore also
opened its first stores in Rostov, Krasnoyarsk, Samara, and second store in Kazan in 2004.

Mosmart plans to invest $35 min in its first regional shopping center (30,000 sqm) in Nizhny Novgorod (opening
2006). Mosmart's expansion plans include 17 Russian cities.

Detsky Mir (AFK Sistema) recently announced its participation in an $18 mln shopping and entertainment center proj-
ect in Kazan.

Paterson became one of the most aggressive retailers expanding into Russian regions in 2004, having opened super-
markets in Togliatti, Chelyabinsk, Sochi, Stavropol, St. Petersburg, Kazan, Penza, and Kiev, Ukraine.

M-Video opened 13 stores in 2004 (3 in Moscow, 2 in St. Petersburg and Kazan, 1 in Ufa, Chelyabinsk,
Ekaterinburg, Krasnodar, Rostov-on-Don and Perm), having invested over $26 min in chain development and
increased its total occupied space up to 75,000 sqm. 16 new M-Video stores will open in 2005, total investment vol-
ume is estimated as $32 min.

In 2005, steady growth of supermarkets, pharmacies, and DIY stores is expected to continue. Competition in the
retail-banking segment will also become more intense as more banks are developing consumer credit programs.
Furthermore, entertainment venues such as movie theaters, bowling clubs, and children entertainment centers, will
continue to become increasingly popular and help maintain high demand on Moscow's retail real estate market.

National-scale retailers will start to pay attention not only to 13 Russian cities with population over 1 mIn people but
also to smaller ones with population of 500,000 and over.
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Certb yHuBEpcamoB [1aTapcoH cTana ofHOM M3 CaMbIX AMHAMMYHO paclumpsiowxcs B pernoHax: B 2004 rogy Gbinm
OTKPbITEl Marasukbl B Tonbsttn, Yensburcke, Coun, Crasponone, Cankr-letepbypre, Kasawu, Mense n Kuese
(Ykpauha).

Komnanus «M-Bugeo» otkpeina 13 marasuros 8 2004 r. (3 marasuna 8 Mockee, 2 8 Cankr-Metepbypre, 2 8
Kasann, 1 8 Yde, 1 B Yensbuncke, 1 B Exatepunbypre, 1 8 KpacHogape, 1 B Poctose-Ha-[ony, 1 8 Mepmu),
B/IOXMB B PA3BUTME CETH $26 mnH u posegs COBOKYMHYIO TOProByto nnowwafb ceonx marazmtos go 75 000 ke.m. B
2005 roay otkpototcs ewe 16 marasmHos M-Bupeo, 06wmit obbem MHBECTULMI B KOTOpbIE oueHuBaeTcs B $32 mnH.

B 2005 rogy npomomxaT GKTMBHO PA3BMBATLCS KPYMHbIE CETM MPOAYKTOBbIX CYNEepPMAPKETOB, AMTEK, O TAKXe
marasuHos DYI («Cgenait Cam»). KoHkypeHums B cermeHTe BAHKOBCKMX yCnyr Takxe CTaHeT 6onee MHTEHCUMBHOM B
cBA3KM C Tem, 4TO BCe Gonbluee KOMMYeCTBO OAHKOB OAKTMBHO PA3BMBAIOT MPOTrPAMMbI NMOTPebUTENLCKOrO
KpeamMToBaHus HaceneHus. [onynspHOCTb PA3BIEKATENLHOTO CErMEHTd, O MMEHHO, KMHOTeaTpoB, GOYNMHIOB W
AETCKUX PA3BEKATENbHBIX LIEHTPOB BYAET CTPEMUTENBHO PACTH, YTO Takxe ByaeT cnocobCTBOBATL POCTY CAPOCA HA
MockoBckom pbiHke TOProBOM HEABMXMUMOCTH.

BHumaHue kpynHbix ceTeBnkos ByaeT obpalleHo He TobKo Ha 13 KpYmMHbIX POCCHICKMX TOPOAOB-MUIITIMOHHUKOB, HO
1 Ha ropoaa ¢ Hacenennem ot 500 Teicay yenosek.

OBBEM NMPEAJIOXXEHUSA

MpeBbicHB OXMAABLIMECS OBBEMBI POCTA, MOCKOBCKMI PHIHOK COBPEMEHHBIX TOPTOBbIX LEeHTPoB yBenuuuncs B 2004
rogy Ha 375 000 ks.M. Toproseix nnowagen (GLA). O6wmi obbem npepnoxeHns cocTasun 2 MUANMOHA KB.M.
Hecmotps Ha gocturHyTbid nokasatens 125 ke.M Toproebix nnowager Ha 1000 xutenei, Mockea Bce ele He
AOCTUITIA YPOBHSI iPYTMX €BPONENCKUX CTONML,

KPYMNHEMLLUMUE TOPTrOBbIE MPOEKTHI - 2004

HasBaHue Ob6uwasn OTKpbITHE SlkopHble
apeHgyemas nnouwagb M MUHU-AKOpPHbIe
(GLA), kB.M apeHpgaTopbl

BecHa 5700 . ApTrkonu
HosuHckuit Maccax 10 500 . Pamcrop
BYM 17 000 . CeabMOoi KOHTUHEHT,
Crap lanakew, Oetckuit Mup
Leroy Merlin 12 000 . MunoTHbIM npoekT
BEAyLLETO 3ANAfHOTO
puteinepa
Mocmaprt 2 21200 . Mocmapt, M-Bugeo
Baiinapk 38 300 . Mocmapt, M-Bugeo,
Crapwk XoTTabsiy
L-153 38 500 . AwaH, dnbgopago,
Banan-a-mama
Conneunblit Pan 8 000 . Mepekpectok, TexHocuna
MEGA Il 200 000 . Auchan, OBI, Stockmann,
M-Video, Kinostar
Matas AseHio 20 200 . Mepekpectok,
Cunema-lNapk
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SUPPLY

Growth of Moscow's modern shopping center stock exceeded growth expectations and increased by approximate-
ly 375,000 sqm of gross leaseable area (GLA) in 2004. This brought the total shopping center stock close to 2 mil-
lion sgm. Despite reaching a retail stock of 125 sqm per 1,000 persons, Moscow continues to lag far behind other
European capitals in terms of total retail space.

SHOPPING GENTER STOCK FOR EUROPEAN CITIES
OBECIMEYEHHOCTb roPOJI0B EBPOIbI TOPIOBbIMU NOLWAAAMU
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Source: Noble Gibbons
WUcrourmk: Noble Gibbons

NOTABLE RETAIL PROJECTS - 2004

GLA (sqm) Opening Anchors
and mini-anchors

Vesna 5,700 Q1, 2004 Articoli

Novinsky Passage 10,500 Q1, 2004 Ramstore

Boom 17,000 Q1, 2004 7th Continent, Star Galaxy, Detsky Mir

Leroy Merlin 12,000 Q3, 2004 Although not a shopping center,

itis a pilot project of a prominent

Western retailer.

Mosmart 2 21,200 Q3, 2004 Mosmart, M-Video

Waypark 38,300 Q4, 2004 Mosmart, M-Video, Starik Khottabych

l-153 38,500 Q4, 2004 Auchan, Eldorado, Banan-a-mama

Sun Paradise 8,000 Q4, 2004 Perekrestok, Tekhnosila

MEGA I 200,000 Q4, 2004 Auchan, OBI, Stockmann,
M-Video, Kinostar

5th Avenue 20,200 Q4, 2004 Perekrestok, Cinema-Park

One of the notable facts regarding shopping center stock is that the vacancy rate remains extremely low in Moscow,
with average vacancy lower than 2%. The average vacancy is due only to tenant turnover and is even lower than
frictional levels because new leases are often executed prior to the end of existing tenants' lease terms.
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TOPIrOBbIE MOMELLEHUA

CneflyeT OTMETUTb, YTO CpeaHsia foAs cBOBOAHbIX NIOWALEN B TOProBbiX LeHTPax MOCKBbI OCTAETCS UCKIIOUYUTENBHO
HM3KOM, a MMeHHO, MeHee 2%. B cpeaHem pons cBobogHbIX nnowaaen 0bycnoBneHa Nuilb POTALMEN OPEHAATOPOB
M B LLESIOM SIBNISETCS HUXE OXMAAEMOM 30 CYET TOro, YTO AOTOBOPLI APEH/bl C NOCNEAYIOLMMMU APEHAATOPAMM YACTO
3AK/IOYAIOT [0 OKOYAHMS CPOKA APEeH[bl MOMELLEHWUI NMPEAbIAYLLIMMH.

MPOrHO3bl HA 2005 roa

KPYMNHENLUMUE TOPrOBbIE MPOEKTHI - 2005

HasBaHue Ob6uwasn MnaHupyemoe MecTonosnoxeHue
nnowaab, KB.M OTKpbITHE

PHO 92 000 1 ke. 2005 Bonbwas Yepemywkuuckas ynuua
Esponapk 86 500 1 ke. 2005 Py6nesckoe wocce
®Pectmsans 56 000 2 ks. 2005 MuuypuHckuit npocnext
Pean 35000 3 k. 2005 Bpareeso

Pean 25 000 3 k. 2005 OrtpagHoe

Mocmapt 33 000 4 xs. 2005 Boposckoe wocce

Ha 2007-2008 rr. B Mockee 3asBNEHO OTKpbITME KAK MMHUMYM TPEX KPYMHOMACLITAOHbIX MHOMOYpPOBHEBbIX
noA3eMHbIX TOProBbix LeHTpos: nof [laeeneukoi, benopycckoit u Teepckoit nnowapamu. K crpoutensctey
3annaHnpoBaHo npuctynuts yxe 8 2005 r.

Bnaropaps 3sasepluenuio cTpouTensctBa 3-ro TPAHCMOPTHOTO KOMbLd, OKTMBHO POCTET CMPOC HA OGBEKTHI,
PACMONOXEHHbIE HEMOCPEACTBEHHO PALOM C HMM. BOMBLIMHCTBO M3 TOKMX OOBEKTOB — ObIBLUME MPOMBILNEHHbIE
30HbI, KOTOpbIE 06NOAAIOT NOTEHLMANOM A1 UX PEKOHCTPYKLMM M MPEBPALLEHHUS B KOMMeEpYeckue nnowaau. B 2004
rogy [NpaeutenbctBo Mockebl 0BEbSBUNO O 3amnycke CTPOMTENBCTBA 4-ro TPAHCMOPTHOTO KOfbld, 4TO Mobyauno
Hanbonee NPO3OPMBbLIX MHBECTOPOB HAYATb MOWCK YHACTKOB BAOSbL 3AMIGHMPOBAHHBIX MArMCTPANEN.

Mpoponxaer pactu NONynsiPHOCTb YYOACTKOB HA OKPOMHAX CTONMMLbI. BbICTpBIMM TEMNOMM MAET [EBENOMNMEHT 30HbI,
npuneraowen k MKAL, skniouas coemecthein npoekt MKEA-Benas Haua (19-4 kv MKAL). Banxarwee
MNMoamockosbe, B nepsyto odepens, ropoaa-cnyTHukm 3a MKAL, takme kak Xumkm, 3eneHorpag, Mbimuim, JTio6epus
1 OOMHLOBO yXXe CTanu NonynsapHbLIMM GAPECAMM LS AEBENONMEHTA NPOdECCUOHANBHBIX TOPrOBbIX LEHTPOB.
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2005 FORECAST

NOTABLE RETAIL PROJECTS - 2005

Total Area Projected Location
(sqm) Opening

RIO 92,000 Q1, 2005 Bolshaya Cheremushkinskaya St.
EuroPark 86,500 Q1, 2005 Rublevskoe Shosse
Festival 56,000 Q2, 2005 Michurinski Prospect

Real 35,000 Q3, 2005 Brateevo

Real 25,000 Q3, 2005 Otradnoe

Mosmart 33,000 Q4, 2005 Borovskoe Shosse

At least three modern large-scale underground projects have been recently announced. Multi-level underground malls
to be built below the Paveletskaya, Belorusskaya and Pushkinskaya Squares with planned openings in 2007-2008.
Start of construction works is scheduled for 2005.

Due to completion of Moscow's 3rd Ring Road, there is a growing demand for sites adjacent to it. Most of these sites
are former industrial zones that have a strong potential for commercial redevelopment. In 2004, the Moscow gov-
ernment announced construction of the 4th Ring Road, which has prompted the most forward-looking investors to
begin searching for land parcels along the proposed route.

Demand for decentralized sites continues to grow for retailers. Sites around the MKAD continue to be developed at
a steady pace, including such developments as IKEA's project Belaya Dacha (km 19). The nearest Moscow regions,
especially satellite cities beyond MKAD such as Khimki, Zelenograd, Mytischi, Lyubertsy and Odintsovo, are also
becoming popular destinations for professional shopping center development.
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TOProBbIE KOPUAOPbLI CTOJIULLLI

MpennoxeHne TOProBbIX MOMELLEHMH HO OCHOBHBIX TOPTOBbIX YIMLAX CTOJMLbI OFPAHAYEHO, O CMPOC HA HWUX CO
CTOPOHbI M3BECTHBIX MEXAYHAPOAHbIX MAPOK O4YeHb BbicoK. OBLMin 0bbeM NPEMNOXEHMS TOPrOBbIX MIOWAAEH HA
nonynspHeix Toprosbix ynuuax ouenmsaercs ecero 8 350 000 ks.M.

YposeHb apeHgHbix ctasok B 2004 r. octaBancs ctabunbHbiM, konebanus coctasunm ve bonee 2-4%. basosbie
QpeHaHble CTABKM HO MPECTUXHbIX TOProBbix kopuaopax coctasnsiot $2 000-5 000 3a ke.m B roa. MakcumansHas
apeHaHas CTaBKa Ha pbiHke, 3adukcuposartas 8 2004 r., coctasuna $5 500 3a k.M B roa (Hebonbwoi marasu
Ha Teepckoit). Xots B npepenax Caposoro Konbua elue MOXHO HQMTH npeanoxeHns Toprossix nnowanei 3a $800
30 KB.M B rofi, OCHOBHOE YMCIIO CAENOK 3aKoYaeTcs B npefaenax $1 200-1 800. ApeHaHble CTOBKM 30 MArasmHbl,
pacnonoxerHsie mexay Canosbim konbuom u MKALL, sHauutensHo sapsupytotes ($400-$3 000).

APEHAHDBIE CTABKU HA NONYJIAPHbIX TOProBbIX YJIMLLAX, KOHEL, 2004 TrOAA:

CpepgHAsa apeHOHasA cTaBKa MakcumanbHasi apeHgHasi cTaBKa
($/xB.M/ropg) ($/xB.M/rO)

Teepckas 4000 5500
KysHeukuit moct 1500 2179
Hosbiit Apbar 1 400 1625
Kytysosckuit npocnekt 1100 1 600
JlennHckuit npocnekt 1 000 1 600
Caposoe konbLo 975 2 000
Hukonbckast 800 1200
Mpocnekt Mupa 800 1162

MakcumanbHas ueHa npogaxu, sadpukcuposarHas 8 2004 r., coctasuna $12 000 3a ke.m. CTABKM KANMUTANU3ALMM
LN OTAENbHbIX TOPrOBbIX MOMELLEHWI HO AAHHHBIA MOMeHT oueHusaiotcs B 13-17% (18-20% ans toprosbix
LEeHTPOB).

Hons cBobopHbIX NAOWAAEN B OCHOBHbLIX TOProBbiX Kopuaopax oueHneaetcs B 8-10%, Ho B LeHTpe ropoaa nagaet

no 0%. MNounck NopaxopsLmx NOMELLEHUI B LIEHTPE rOPOAA MOXET 3AHSITh OT HECKOMNbKMX MECSLEB A0 HECKONBKMX J1ET.
B cBasn c ObicTpbiM pasBuTHeM ceTer Hebomblimx
6YTMKOB, MArAsyMHOB LIArOBOM AOCTYMHOCTH, KOQEeH,
dact-dyna M nabos, antek, HAHKOBCKMX OPUCOB, HA
pbiHKe oulyluiaetcs AePpUUUT MNOWAAEN PACXOXEro
dopmara B 100-150 kB.M. KpynHble nometieHus ot
2 000 kB.M TaKXe MOMb3YOTCS CMPOCOM.

MEGA I
META 1I
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STREET RETAIL

While demand for popular international brands remains at high levels, supply of street retail on the eleven prime retail
corridors is limited. Total retail stock on these streets is estimated as 350,000 sgm.

Rent rates remained relatively stable during 2004. Base rent on Moscow's most prestigious retail streets varies
between $2,000-5,000 per sqm per year. Although it is possible to find a base rent as low as $800 within the
Garden Ring, a vast majority of the transactions are made within the range of $1,200-1,800. Rents for premises
between the Garden Ring and MKAD vary widely ($400-$3,000).

EXAMPLES OF STREET-RETAIL RENTAL RATES - Q4 2004

Average base rent Maximum base rent
($/sqm/year) ($/sgmlyear)

Tverskaya 4,000 5,500
Kuznetsky Most 1,500 2,179
New Arbat 1,400 1,625
Kutuzovsky prospect 1,100 1,600
Leninsky prospekt 1,000 1,600
Garden Ring 975 2,000
Nikolskaya 800 1,200
Prospect Mira 800 1,162

The highest sale price observed in 2004 was $12,000 per sqm and capitalization rates are currently estimated at
13-17% for high street retail premises (18-20% for shopping centers).

The vacancy rate for street retail in Moscow is estimated at 8%; however, in downtown areas it falls to 0%. Tenants
find that search for appropriate premises in historical center may last from several months to several years. Because
of fast growth of small shops, convenience stores, coffee shops, pubs and fast food chains, pharmacies, and bank

offices, there is a shortage of suitable premises of 100-150 sgm. Large premises of over 2,000 sqm are also in high
demand.

Tverskaya, 9
Teepckas, 9
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CKNAACKUE NOMELLEHMNS I o Qsl\ié

Peiok cknapckoit Hepsuxumoctn B 2004 rogy no-npexHeMy OCTABANCS HOMMEHEE PA3BUTHIM CEKTOPOM
HepeuxmnmocTn B Mockse. OKOHYAHME CTPOMTENBCTBA HOBbIX MOMELLEHMI BbINIO OTNIOXEHO MO TEM XE MPUYMHAM, MO
KOTOPbIM 30/1EPXMBAETC CBOEBPEMEHHbINM BBOJ, B SKCrTyaTaumio oducHbix 3nanmin. B 2004 rogy pbiHok Bce ele
HOXOAMICS B COCTOSHMM 3QCTOSl, M TONMBKO HE3HAYUTENbHOE KOJSIMYECTBO MPOeKToB Obino peannsosaHo. [lpu
PACTyLEM YPOBEHE CMPOCA HA COBPEMEHHbIE CKIIOLCKME MOMELLEHNS M OTPAHMYEHHOM OBbEME MPEAnoXeHMH
MOCKOBCKMM PbIHOK CKIOACKOM HEABUXMMOCTM OCTAETCS OAHWMM M3 CaMbIX foporux B Espone.

NPEAJIOXKEHME

O6bwas nnowaap cknagckmx nomelleHnr B Mockse coctasnser 2,3 MnH. kB.M, M3 Hux Tonbko 500 000 kB.m
CYUTAIOTCS COBPEMEHHBIMU MO MEXAYHAPOAHbIM cTaHaapTam. Ewe okono 280 000 ke.m npepcraensior coboi
PEKOHCTPYMPOBAHHbIE MOMELLLEHNS COBETCKMX BPEMEH, TEXHMYECKOE OCHALLEHUE KOTOPbIX COOTBETCTBYET MUHUMYMY
MeXAYHAPOAHbIX CTAHAAPTOB. DOMBLWIMHCTBO COBPEMEHHbIX CKIOACKMX MomelueHnit B Mockee npepnaratorcs
NIOTUCTMHECKUMM KOMMAHUSMM, NMPEACTABASIOWMMM YCIYr MO OTBETCTBEHHOMY XPOHEHMIO M TAMOXEHHOM OYMCTKE.
MNponssoauTEn TOBAPOB HAPOAHOTO NOTPEBNEHMS 3AMHTEPECOBAHBI B XPOHEHWMM TOBAPA MMEHHO HA TAKMX
CKNOAAX, TOK KAK 3TO OCBOBOXAAET MX OT LONTOCPOYHLIX OBS3ATENLCTB MO OPEHAE MOMELLEHUI ONPeaeneHHOro
MeTpaxa.

MPOrHO3

B 2005 rogy HeKkOTOpbIMM COBMECTHBIMM POCCUMHCKO-MHOCTPAHHBIMM MPEANPUATUSIMM BYLyT NOCTPOEHbBI CKNAACKME
nnowaan knacca A. CTpouTenbcTBO HOBbIX MOMeLLeHUH ByAeT OCYLLeCTBASTECS MHOCTPAHHBIMA M POCCHMMCKMMM
YACTHBIMM MHBECTOPOMM M, MOXET BbiTh, TOKXE KPYMNHEMWMMM MexayHapogHbiMm aesenonepamu. K konuy 2005
ropa oxupaercs Bsog B akcnnyatauuio okono 200 000 ke.m cknagckux nomeleruid, a ewwe okono 230 000 ke.m
Byner HaxoauTbes B cTagmu ctpoutenscted. OAHAKO B Ciyyae, eciu MHOCTPAHHbIE Aesenonepbl ByAyT BbiHYXAEHbI
OT/IOXUTb OKOHYQHWE CTPOMTENLCTBA HOBBIX MOMELLEHMH, OBbEM HOBOTO MPEMNIOXEHUS OCTAHETCS MO-MPEXHEMY
HU3KUM.

HenpospayHocTb 3eMenbHbIX OTHOLWEHMIH M TPYBHOCTU MpU OPOPMIEHMU 3EMIM B COBCTBEHHOCTb TOPMOS3ST
NosIBNIEHNE MHOCTPOHHbIX AEBENONEPOB HA PbIHKE CKNAACKOM HEABMXMMOCTU. Mcxons M3 CROXMBLUEHCS CUTYdLMM,
MOXHO MPEANONOXMTb, YTO PLIHOK CKIGACKON HEABMXMMOCTM BYAET pa3BMBATLCS MO CLEHAPMIO PA3BUTUS PbIHKA
OPUCHOM HEJBUKMMOCTH, HO KOTOPOM JIMAMPYIOLLYIO PONb UIPAIOT POCCUMICKME, O HE MHOCTPOHHbIE IEBENONEPHI.
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In 2004 development of Moscow's industrial market continued to lag behind the major real estate sectors. The optimistic
forecast for the market last year came with a caveat that delays historic of the city's office market could very well affect it
as well. In retrospect, the market continued to stagnate in 2004 with very few projects completed. With growing demand
for modern warehouse facilities and the lack of new supply, Moscow continues to be one of Europe's most expensive
industrial markets.

EXISTING SUPPLY

Of the total 2.3 million sqm warehouse stock, only about 500,000 sqm is modern international standard space. Another
280,000 sgm of renovated Soviet-era space meets minimum modern logistics requirements. Most modern space is
offered by third party logistics services providers, whose provision of customs services and freedom from long-term com-
mitments to fixed quantities of space make them the preferred solution for warehousing of fast moving consumer goods.

INTERNATIONAL STANDARD WAREHOUSE STOCK
CKNAACKWE NOMELYEHUA MEXAVHAPOHOI0 CTAHAAPTA
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FUTURE SUPPLY

2005 expects to see the emergence of several foreign/Russian joint ventures that will deliver a substantial inventory of
Class A space to the market. Foreign and Russian private investors will join them, as may some major international devel-
opers. We expect that approximately 200,000 sgqm will be completed by year's end, with another 230,000 sqm under
construction. However, if industrial developers continue to experience delays then the supply pipeline will again be ane-
mic.

Due to barriers to entry, including poor market transparency and difficulties in acquiring land sites, the influence of for-
eign developers is not growing as rapidly as the market expected. At the moment it looks as if the industrial market will
progress along a similar course to the office sector, led by local and smaller international developers.
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2005 :
CKNAACKUE NOMELLEHMNS Qsl\ié

cnrPoOC

Cnpoc Ha cknapckme nometuenus 8 Mockse 8 2005 ropy 6ymet pactu B pesynbrate obLEro SkKOHOMUYECKOTO POCTa
B CTPAHE M YBENMYEHMsI MOKYNaATENbHOM CMOCOBHOCTM HaceneHus. YpoBeHb cnpoca OyfeT 3aBMCETb OT MHOMMX
baKTOPOB MMKPO- M MOKPOSKOHOMMKM, BKIIOYAS OCYLUECTBIEHME MPUHSTEIX M3MEHEHMI B Chepe TAMOXEHHOTo
30KOHOAATENLCTBA, TEMMbI PA3BUTUS CEKTOPA TOPTOBbIX MOMELLEHUHM, CTABUABHOCTL PY6sl, BO3SMOXHOE BCTyMNeHWe
Poccun Bo Beemmptyio Toprosyto Opranusaumio u T.4. HanbonblumMm cnipocom ans XpaHeHHs TOBAPOB HAPOAHOTO
notpebnenns ByayT MoNb3OBATHCS CKIGACKME MOMELEHMs, Haxodswuecs 3a 4veptor roposa (MKAL),
npeanaraemMble  KOMMOHMSMM, OKA3bIBAIOWMMM YCiyrM ¢ obnactm noructuku. B 1o xe Bpems B cBasu ¢
HEOBXOANMOCTbIO 3PEKTUBHOTO pACMpefeneHus pyrx TOBApOB BHYTpM Mocksbl BymeT pact cnpoc Ha
cknafckue nometerus B npegenax MKALL

BypHbIit pocT ToproBbix ceTei TAKXe BAMSET HA YBENMYEHWME CMPOCA HA CKIOACKME MomelleHms. B To Bpems, kak
POCCHIACKME TOProBblE OMepaATOPbLl OTAAKOT MPEANOYTEHUE CKIOACKMM MOMELLEHUSM CPEAHErNO M HU3KOTO YPOBHS
FNABHBIM OBPA3OM M3-30 MX HU3KOM APEHAHOM CTABKM, KPYMHEMLME MHOCTPAHHBIE TOProBble KOMMNAHUK (Hanpumep,
Auchan) u Begywme poccuitckue Toprosbie OnepaTopsl NOHUMAIOT HEOBXOAMMOCTb 3PPEKTUBHOM OPraHM3aLmMm
CKNAACKMX MOWAAEN U 30HUMAKOT 6onbLuyro 4aCTb NOSBNSIOLLMXCS COBPEMEHHbIX CKNOACKMX MioLWanen.

APEHOHBIE CTABKU

B pesynbtare cTabunbHOro 3KOHOMWMYECKOTO POCTA M YBENWMYEHMs MOKYNATENbHOM CNOCOBHOCTM HACeneHus 3a
nocnefHue roasl CNpoc Ha cknagckue nomelerne npogonxaet pactv. K koHuy 2004 ropa apeHgHbie cTaBKw
coctaeunmn $160/ke.m/rop 6e3 yuera HOC, uTo sBnseTcs oaHMM 13 cambix BbicOKMx nokasaTenei B Espone. Craeku
QpeHfpl HO CKNOACKME MOMELLEHMS BKITIOYAIOT OMEPALMOHHBIE PACXOAbI, HO HE BKIIOYAIOT OMIATY AOMONHUTENbHBIX
ycnyr. CToMMocTb 06CNyXMBAHMSA CKINAACKMX MOMELLEHUI PACCHUTLIBAETCS HO OCHOBE CTABKM 30 MASETO-MECTO B
Mmecsu. B 2004 rogy apenpHble cTaku Ha nometueHms knacca B u C ysennunnmcs B pesynbtate HEAOCTATKA HOBOTO
npeanoxexus. ApeHaHble CTaBKM HO MOMeLLeHns knacca A ocTanuch HensmeHHbiMM Ha yposHe $160/ke.m/rog.
PbiHOK NOKQ3bIBAET, YTO APEHAATOPLI MPEANOYUTAIOT SKOHOMMTL HO OPEHAHOM MATE 34 CHET KAYECTBA NOMELLEHMH.

B cBsisn co sHauuTenbHbIM pocTOM mpepnoxerus, apeHpHbie crasku B 2005 rogy HauHyT noHuxatbes. B
30BMCMMOCTM OT O6bEMA HOBbIX MOMELLEHMHM, BBEAEHHBIX B SKCMIYATALMIO B COOTBETCTBMM C 3QMIAHUPOBAHHbIMM

paHee CPOKAMM, K KOHLY FOfid ApeHAHble CTOBKM HA NMoMelueHus knacca A cocTassT $130-$145/«s.M/rop.

OBHAKO CHUXEHWE QPEHAHbBIX CTABOK, CBS3AHHOE C POCTOM NPeAoXeHUs He ByfeT TaKMM pe3kunm, Kak 3To 6biio B
90-x rogax B LleHtpansHoi n BoctouHon Espone. Kpome Toro, yunteiBas skoHOMUYECKME MOKA3ATENM, AOXE NOCHe
CHUXEHUSA apeHAHbIX CTABOK UX YPOBEHb B MOCKBe 6yp,eT OCTABATbLCSA BbICOKMM, TAK KAK M3HAYAJZIbHO OH 6bIJ'I Bbille,
yem B EBpone, 4TO CBA3GHO C BBICOKMMM LIEHAMM HA 3EMIIIO U KOMMYHUKALMM.
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DEMAND

Demand for warehouse space in the Moscow market will continue to increase in 2005 as the Russian economy and
consumption continue to grow. The exact effect on local warehouse demand will depend on a myriad of macro and
micro factors, including how customs codes are implemented, the pace of development in the retail sector, currency
stability, progress towards Russia's accession to the World Trade Organization, etc. Most demand for warehousing
of fast moving consumer goods (FMCG) will continue to be met by third party logistics services providers at facilities
outside the city limits (MKAD, the Outer Ring Highway). At the same time, demand for space within the City will con-
tinue to grow to meet the need for local distribution of other product types.

The rapid growth of professional retail chains also represents a major new source of warehouse demand. While
wholesalers and Russian retailers have traditionally sought out the cheapest, Soviet-era warehouse space, modern
retailers such as Auchan and the leading local chains understand the importance of efficient logistics and are taking
up increasing amounts of international standard space.

RENTAL LEVELS

Steady economic growth and increased consumer buying power over the last few years have prompted demand for
warehouse space to grow. Rents have become among the highest in Europe, stabilizing at levels reaching nearly
$160/sqm/year (plus VAT) by the end of 2004. Gross rents include operating expenses but not other service
charges. Warehouse service contracts are quoted on a per-pallet position, plus handling, basis. In 2004 rates on
Class B & C space increased due to a lack of new supply of all classes of space, while Class A rates remained sta-
ble, indicating that tenants prefer lower class space to paying upwards of $160/sqm/year for even the best ware-
house.

In 2005 rates are likely to soften as large-scale development of new class space takes off. Depending on how many
of the planned projects go forward without delay, by year's end Class A rates are expected to be $130-
$145/sqm/year.

Although rents will surely ease as the market develops, few fear that industrial rents will drop dramatically like they
did in the 1990s in Central and Eastern Europe. In addition to a stronger economy, the rents in Moscow are starting
higher than they were in Central and Eastern Europe and underlying land and infrastructure costs are higher.

. AVERAGE WAREHOUSE RENTS
CPEHUYN YPOBEHb APEH[AHbIX GTABOK HA CKJIA[ICKME NOMELLEHNA
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MHOOPMALIUA O KOMINMAHUU NOBLE GIBBONS | g\ i '_ Qsl\lé

CeropHs Noble Gibbons - oguH U3 BegyLMX KOHCYNBTAHTORB MO HeaBMWXUMocTu B Poccun, npegnaraio-
LMW MONHBIA KOMIMJIEKC YCyr:

YnpaeneH1e akTMBAMM M OBbEKTAMM HEABMXMMOCTH
MHBecTMuMOHHbIE yCyTH

Crpaternyeckuit KOHCANTUHT U OLEHKA

[leBenonmeHT 1 ynpasneH1e npoekTamm

ArenTckue ycnyrm (opucHble, TOpro.ble 1 CKNAAcKHUe NoMeLLeHHs)

Pabota ¢ KopnopaTMBHHBIMKM KITMEHTAMM

Pabota B accoumaumn ¢ CB Richard Ellis naet Ham Bosmox- Komnanus Noble Gibbons 6bina oc-
HOCTb COYeTaTh COBCTBEHHbIN BOraTHI OMBIT M MOHMMAHME L obeL - B 1994 roAly € LIenbIo UCNOoNb-
0COBEHHOCTEN POCCUICKOTO PbIHKA C PECYPCAMM MMPOBOTO
- 30BGHMA Ny4vylliero MMpoBoro onbita B
nuaepa B obnactu yenyr no Heasuxumoctu. Kpynweitwas Ha
MMPOBOM pbiHKe HempuxmumocTy, komnanms CB Richard Ellis 06GmacTu ycnyr no HEABUXXMMOCTU HA
umeet 6onee 300 oducos B 50 cTpaHax M1pa u WTAT COTPYA- POCCUIACKOM pbIHKE
Hukos 6onee 14 000 uenosek. LUta6-ksaptupsl CB Richard
Ellis pacnonoxetsi B Jloc-Anxenece u B Jlongore (esponerickoe otaenenme). Chepa pestensHoctn CB Richard Ellis
- areHTcKkue ycnyru, paboTa ¢ KOPNOPATMBHBIMK KITMEHTAMM, YNPABAEHHUE MPOEKTAMM, YNPABAEHHUE HEABUXUMOCTBIO,
MMNOTEYHOE KPEAMTOBAHME, YNPABIEHME WHBECTULMAMM, OLEHKA HEABMXMMOCTM, MOPKETUHIOBBIE WCCIEAOBAHMS M

KOHCQNTHUHT.

B ceoen pestensHoct Noble Gibbons opuenTipyetcs npexae Bcero Ha MHTepeck cBomx knneHToB. Mbi npeanara-
€M KAXAOMY KIIMEHTY SKOHOMMUYHBIE U S PEKTUBHBIE PELLEHMS, OTBEYAIOLLME MMEHHO €0 MHAMBMAYANbHLIM TPebO-
BaHMsM B cepe HeasxnumocTn. Kaxkasli Haww knueHT, Byab To HEBGONbLIAS POCCHIACKAS KOMMAHMS MM KPYMHAS Me-
XAyHapoaHas koprnopauus, yHukaneH. 3agaya cneupanuctoe Noble Gibbons - nowsts ocHosHoM 6usHec knneHTa
M OLEHMTb NEPCMNEKTMBbI Er0 PA3BUTUS B YCIIOBMAX MEHSIIOLLLETOCS PbIHKA. Mbl NOHUMAEM, YTO B YCNOBMAX COBPEMEH-
HOM POCCMMCKOM SKOHOMMKM A/t BOCTUXEHMS yCnexa B G13Hece HeAOCTATOYHO NPOCTO YMETb «3CKPbITh CAeNKYy». He-
06X0AMMO BMAETb NEPCNEKTUBY, NPEOAOINEBATL NPENSTCTBUS M AOCTMIATb MOCTABMEHHBIX LENeH, UCMONb3ys HOBbIE

BO3MOXHOCTU M obecneumsas MAKCMMAIbHYIO BbIrOAY AN KAXAO0TO KIIMEHTAd.

Hawumm knnentamm sensiotcs komnawmm Aspodnot, AIG Life, American Express, AT&T, Bristol-Myers Squibb,
Brunswick Warburg, Capital Group, Cisco Systems, Clifford Chance Puender, Coudert Brothers, Delta Airlines,
Emerson, ENKA, Ericsson, Esponerickuit bank Pekonctpykumm u Paseutna, General Motors, Golden Telecom, ING
Bank, Jlykoin, NCR, Nortel, Novartis, Pioneer Real Estate Advisors, C6ep6ank Poccuu, Unilever, United Parcel

Service, HedraHas komnanus KOKOC, bank 3eHUT U MHOTHE ApyrUe.

[ns npoaBMXeHns HO OMHOMWUYHOM PbIHKE HEABMXMMOCTM Bam HEOBXOAMM OMbITHLIM M 3HAKOWMI NpodeccMoHan,
06beAMHSIOLMIT MEXAYHAPOAHBIMA OMLIT CO 3HAHMEM OCOBEHHOCTEN MECTHOTO PLIHKA M MMetoLWMI BesynpedHyio pe-
nytaumio. Couetas aenoeble MHTEPEChl HALWMX KITMEHTOB C HALUMMM YHUKATbHBIMM BO3MOXHOCTIMM HO PbIHKE HEABM-
XMMOCTH, Mbl MPEAIAraeM MHAMBMAYQNbHbIE PELIEHMS, MPUHOCSLLME MAKCUMANbHYIO MPHBbIL M AAIOWME PeanbHbIe

pe3ynbTarThl.

Mudopmaums, copepxaluascs B aaHHom ob3ope, asnsetcs cobeteeHHocTsio Noble Gibbons u He moxet 6bitb kakum-nMbo o6pasom ucnons-
30BaHA 6€3 MMCbMEHHOTO pa3peLueHms KOMaHKUK. [laHHble, npuBeAeHHbIe B OTYeTe, Obinu TWATENbHbIM OBPA3OM NPOBEPEHD!, O[HAKO

Noble Gibbons He Hecet 3a Hux oTBeTCTBEHHOCTH.
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NOBLE GIBBONS COMPANY OVERVIEW o= yné

As Russia’s leading property services firm, Noble Gibbons provides the industry’s most comprehensive
portfolio of integrated services:

Asset & property management
Investment services

Strategic consulting & valuation
Development & project management
Office, retail & industrial agency

Corporate advisory

In addition to unrivalled experience and insight into the local Opened in Russia in 1994 to deliver

market, Noble Gibbons brings the resources of the world's global best practice real estate servic-
leading real estate firm to the Russian market through its asso- . .

ciation with CB Richard Ellis, the world’s largest property serv- es, Noble Gibbons is today the mar-
ices firm. Headquartered in Los Angeles and London (EMEA)  ket’s leading property advisor

with 14,000 employees worldwide, the company serves real

estate owners, investors and occupiers through nearly 300 principal offices in 50 countries. CB Richard Ellis services
include property sales and leasing, investment management, corporate services, portfolio management, asset servic-

es, project and facilities management, mortgage banking, valuation, global research and consulting.

Noble Gibbons is dedicated to providing the most client-driven service available in the market. Our professionals
focus on evaluating clients’ objectives and delivering value-added solutions on time and on budget. Every client of
Noble Gibbons is unique - big or small, local or international - with individual real estate needs. Our professionals
make it their priority to understand our client’s business and how changing factors in the marketplace may affect it.
People at Noble Gibbons understand it takes a lot more than “closing the deal” to make it in today’s Russian econ-
omy. Our clients depend on us to foresee the landscape ahead, to steer through obstacles, and to reach out and cap-

italize on new opportunities.

Among the many clients Noble Gibbons has had the pleasure of serving are: Aeroflot, AIG Life, American Express,
AT&T, Bristol-Myers Squibb, Brunswick Warburg, Capital Group, Cisco Systems, Clifford Chance Puender, Coudert
Brothers, Delta Airlines, Emerson, ENKA, Ericsson, European Bank for Reconstruction & Development, General
Motors, Golden Telecom, ING Bank, Lukoil, NCR, Nortel, Novartis, Pioneer Real Estate Advisors, Sberbank,
Unilever, United Parcel Service, YUKOS, Zenit Bank, and many others.

To navigate through the dynamic marketplace of real estate, you need an expert who has local market knowledge
and experience, appreciates cultural sensitivity, and possesses global perspective, resources and recognition. Noble

Gibbons combines the people, services, and knowledge to meet the needs of each individual client.

Information herein has been obtained from sources believed reliable. While we do not doubt its accuracy, we make no guarantee, warranty or
representation about it. It is your responsibility to independently confirm its accuracy and completeness. Any projections, opinions, assumptions
or estimates used are for example only and do not necessarily represent the current of future performance of the market. This information is

designed exclusively for use by Noble Gibbons clients, and cannot be reproduced without prior written permission of Noble Gibbons.






